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O U R S T A N D

WE’RE IN BUSINESS TO HELP YOU

REDUCE DOWNTIME.
Commercial vehicle insurance designed to help you get back on the road,

commercial vehicle insurance as well as other
insurance products designed to help keep your
business in the race. Are you In Good Hands*?

When your vehiclq is out of business, so are
you. That's why A1 state provides fast and fair
claim service. Your local Allstate agent offers

1 - 8 8 8 - 3 2 2 - 3 0 7 8
CALL NOW TO SPEAK TO AN
ALLSTATE AGENT NEAR YOU.

>4l lstate

Subjecl to availability and qualifications. Allstate Insurance Company and Allstate Indemnity Company, Northbrook, !L. Allstate County Mutual Insurance Company, Irving, TX. Allstate New Jersey Insurance Company,
Bridgewater, NJ. The "Cupped Hands" logo is aregistered service mark and "Our Stand" is aservice mark ol Allstate Insurance Company, NASCAR'isareglstercd trademark of the National Association for Stock Car
Auto Racing, Inc. O2007 Allstate Insurance Company, Northbrook, IL.



F r a u d A l e r t
Aknown phone scam tar¬
geting locksmiths and safe
technicians has recently
resurfaced. Here show i t
w o r k s :

You get acall from an
operator. If you haven't
received aHearing-
Impaired-Relay call before,
the operator explains the
service. After that, the
operator is not supposed to talk to you except to
read what the caller is typing.
The caller asks for aspecific item. If you have it, he
asks how many you have in stock "right now.” If you
don't have it. he asks if you can order 10, 20, or 50
of the item to have in stock the following morning. If
you don’t even carry the item, he asks, “What do you
have in stock right now?" Whatever it is. he wants it
~ i n b u l k .

●The caller wants to place the order with acredit
card, but will sometimes offer to send acheck,
money order or cashier's check. None of these is
any good. The credit card usually goes through,
though, and the merchant thinks the sale is good. In
fact, it may take weeks and several more fraudulent
transactions with the same “buyer" before the mer¬
chant gets word the card was no good.
The caller gives ashipping address in Nigeria, some
other country, or the U.S. The merchandise is picked
up by ashipping company. The caller insists on get¬
ting the tracking number. He may even offer to
arrange shipping or have the items shipped on his
account so he can be sure to get it. If the package
ships to Nigeria, this helps him pick it up. If it's sent
somewhere else, he uses the tracking number to
divert it to its true destination.

Throughout, the caller tries to create asense of
urgency, saying things like, “Run the card now while
Ihold." His goal is to get the merchandise out the
door before theft is detected.

ALOA/SAVTA members have reported that scam¬
mers often ask the victim to prepay the shipping.
They always used the "hearing impaired" or other
device apparently to prevent voice identification. Use
of the service also makes it difficult to ask questions.
The orders are usually so big that shop owners were
less careful than they might usually be. At that time
the orders were being placed from foreign, usually
African, countries. They would say that the shipping,
for currency exchange or some other reason had to
be pre-paid by the seller. Sometimes the seller gave
an authorizat ion that amounted to a"blank check"
for the shipping. The whole scam is just to get the
shipping money. There is never areal purchase.

B E A U T I F U L

O N T H E O U T S I D E .
I N T E L L I G E N T
O N T H E I N S I D E .

Finally, electronic access

control that looks as good

as it works. Introducing the

SV-1 Door Lock System from
t h e w o r l d ' sS i m o n s Vo s s

first electronic access control

system contained entirely

inside the handle.

Backed by more than adecade

of German engineering,

this completely wireless,

network-ready system can

be used over 150,000 t imes

without changing batteries.

It ’s t ime to experience

the beauty of akeyless world.

w w w. s i m o n s - v o s s . u s

414.421.2481

S i m o n s = V o s s
t e c h n o l o g i e s



p r e s i d e n t i a
v i e w p o i n t

Dear Members,

The old cliche, "...in the blink of on eye," opHy describes the lost two years. Representing ALOA hos been for me, an exciting
and fulfilling experience. The Presidency has offorded me the opportunity to visit and speak with our members all over the
world. Our membership has been speaking out and even as Iwrite this message, mony of those ideas are being implemented.
Two years are indeed, too short to accomplish everything. It is my
hope that our association continues to forge ohead providing our
membership with ever-improving services.

We oil too often put things off to amore "convenient" time in our
lives. Icm here to tell you that there is no such time as "convenient".
Ihave heard more times, than not, when business slows up..., when I
retire..., after the kids get married. As far as Iknow, we only have a
one woy ticket, What ashame to put off making life-long memoriesi
Become something greoter than yourself. Take that dream vacation

get-away. Take time to
smell the roses. Show up to an ALOA Convention and
live life to the fullest. Take some time every day to reflect
on something beautiful: aflower, asunset, your friends.

At the end of May, Iattended the European Locksmith
Federation's Convention in Riga, Latvia. We were well
represented by both American and European ALOA mem¬
bers. Our thanks go to members. Owe Bengtsson and Ed
Roskelly for helping out at our booth.

C a l - r o y a l
P R O D U C T S , t N C .

E X P L O R E R

The show was one of the largest and best attended ELF
Conventions in recent yeors. Ihad the privilege of attend¬
ing and speaking at their board meeting. Ispoke about
associations working together through affiliation, which
was the same messoge President Dove O'Toole addressed
to his members. During the meeting, the Federation re¬
elected Mr. O'Toole again as their president and Jon
Thorner os second vice-president. They also voted to
admit Turkey into the Federation, bringing the number of
countries to seventeen. Their 2008 convention will be in

Athens, Greece.

Non Clutch Mechanism, "XP" Series
Fits All Major Manufacturers Thru Bolt Locations

C O M M A N D E R

Our Secretary, John Soderland ond Iwill hove oiready
been in Dallas for the physical audit and special meeting
for the election of our new Directors and President by the
time you read this message. Good Luck to alll

After close to four decodes around this industry, my wife Dee and Ihove made many friends traveling to
many locksmith meetings. Ihave gained awealth of knowledge along with business and technical expert¬
ise that only contact with our peers and fellow professionals can bring. These past two years have been
exceedingly full and busy. Ishell continue for the next four years os your Trustee, grateful for each minute
ond for each memory. Thank you ogoin, for the honor and trust you have given me as your President.

Clutch Mechanism, "Com" Series
Large 1C Format

9 8 0 0 E X I T D E V I C E S
7

Grade 1Heavy Duty Exit Devices
Available in all Architectural Finishes

Take 'er easy!

Cal-Royal Products. Inc.
i&OS Rotilla Street City of Commerce. CA 90040 U.SJt
TeL 13231088-4601 ●1816) 888-6601 ●(800) 876-9250
Fax: (323) 888-6699 ●(818) 888-6699 ●(800) 222-3316

E-maiL sa[es@cal-royaLcom ●Website: www.cal-royaLcom
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I F Y O U N E E D I T W E H A V E I T !

mWE HAVE THE LARGEST
S E L E C T I O N O F

R E Q U E S T T O E X I T
S TAT I O N S I N T H E

I N D U S T R Y !

P R E S S

6 a
T O O P E N

IF WE DON’T HAVE IT
WE WILL MAKE IT I

P B M - 1M C K - 4

W E H AV E A C O M P L E T E
LINE OF U.L. L ISTED

MAGNETIC LOCKS WITH^
A L I F E T I M E W A R R A N T Y !

300,600 &1200 POUND
^ M O D E L S F O R S I N G L E i

& D O U B L E D O O R S !
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A L M M C O W T R O U C O A M U n O N
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SEE US AT BOOTH 1028 AT ALOA2007

lALARM CONTROLS CORPORATION
t19 BRANDYWINE DRIVE P.O. BOX 280 DEER PARK,NY 11729

PH: 800 645-5538 FAX: 631 586-6500

EMAIL: INFO@ALARMCONTROLS.COM
WEB: ALARMCONTROLS.COM
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B U M P S T O P ! A D I N D E X C

A l l s t a t e I n s i d e F r o n t C o v e r

1 0 S i m o n s V o s s 1Bump Stop
Check out the NEW Anti-Bump fechology
from Master Lock.
by Billy Edwards, CML

Cal Royal
A l a r m C o n t r o l s

2

3

S t r a t t e c 7

P r o m e t

B i a n c h i

1 1

1 6
Member Spotlight: Hans Mejlshede, CML
Hans has been amember of ALOA since 1974.

1 3

B e n J i m 1 5

A L O A 2 0 0 7 1 7

2 2 I N K A S 1 9Mother Nature Meet SureStr ike
Locksmith now have aweapon to battle and old-age
problem. WMW answers the call.

S u r e S t r i k e 2 3

F a x o n D e m a n d 2 4

Top Notch 2 5

I R 2 72 6
H u m o r i n t h e S e r v i c e B i z
C.D. Lipscomb recounts familiar and humorous stories
while on the job.
by C.D. Upscomb, CML, CPS, CIL

To w n S t e e l 2 9

A m s e c 3 1

Ultralift 

C o a s t S a f e & L o c k

3 3

3 5

ALOA 2007 Business Seminars

LetroTruck

3 73 0
ALittle Research Pays Off!
Greg Perry tells us how alittle research
can go along way.
by Greg Perry, CVti, CPS

3 9
>A & B 4 0

Turn 10 

Locksmithing;. UNL

4 0

4 0

P B P 4 0

Clearstar

HL Flake

North Bennet Street School

DoorKing
Jet Hardware

Door Jam Armor

4 0

4 1

4 2

4 3

4 4

I n s i d e B a c k C o v e r

B a c k C o v e rC C L

D e p a r t m e n t s

Presidential

Viewpoint..
Executive...

Applicants

Ca lenda r

Core

. 5 Classified

A s s o c i a t e

Members

8 3 4 Legislative 3 8
2

6 9

3 6

V i s i t w e b s i t e a t w w w . aN E Wo u r o a . o r g



P r e s i d e n t
Kobed AAod

(8561 863-0710
pceskledlOoloa.ors

Secretary
John Sodertond. CAAl, CMST

(aid) 327-5625
sectetaryOoloo.org

Directors, Northeast
1cm FoxweJI

(410) 206-5772
n̂ irectorOoba.otg

Robert DDeWeese, CMl, CPS
14101 2850101

nedireciorOoloa.org
Directors, Southeast

Tottr Gillinghom, Jr.. CAAl, CPS
(6151 2640747

sedirectorOoloa.org
Ken Kupfetmon, CMl, CPS

(8131 232-7600
ŝ irectorOoloo.org

Director, North Central
Wiiliom Smith, Rl
(920) 893-5282
Guy Spirrdb, RL
(8151 394-1000

rrcdirectorOo bo.org
Director, South Central
CD lipscomb, CAAl, CPS

(9031 874-3522
scdireciotOabo.org

Directors, Southwest
Greg Porks, CRl
(8581 271-1155

swdirectorOoba.org
Julie AAcClurrey, CRl

(714) 636-5652
swdiraciorOoba.org

Director, Northwest
Keith E. Whiting, CAAl, CFL

(360)601-5656
nwdireciotOobo.org

Director, International
Hons Mejlshede, CAAl

(453) 539-3939
eurduectorOobo otg

Director, Associate
Don Floeck

(8001 231-4105
osdirectorOdoo.org

T r u s t e e s
ttu5(t?cs@doQ.org

Randy Simpson, CAAl, CPP
(281) 240-5959

JohnJ. Geerxjn, CAAL, CPS
(773) 486.2030

Willom Young. CAAl. CPS
(610) 647-5042

P a s t P r e s i d e n t s
2003-2005 Will«m Young, CMl, CPS

2001-2003 Rondy Simpson, CAAL
1999-2001 John Greenon. CAAl. CPS

1997-1999 Dollos C. Brooks
1995-1997 David Lovrell. CMl, CAAST

1993-1995 BreckCamp, CAAl
1991-1993 Henry Priniz, CAAl

1989-1991 Evelyn Mfersonick, CAAl, CPS
1987-1989 Leonard Possorelb, CPI

1985-1987 Joe Jockmon, CAAl
1983-1985 Stonley Haney. CPI
1981-1983 louis loGreco, CPI

1979-1981 John Kerr, Rl
1977-1979 Clifford Cox, CAAl

1974-1977 Chortes Helhetington
1972-1974 Gene loughrid̂

1970-1972 Williom Dutcher, RL
1968-1970 Constant AAoffey, RL
1966-1968 Horold Edelsiein, RL
1964-1966 Williom AAeochom

1962-1964 Robert Rockliffe, CPI
1960-1962 Edwin Toepfer. RL
1956-1960 Ernest Johonnesen

e x e c u t i v e
Volume 53, Issue 6

-t-v -

Additional conlact information for the ALOA Board is available on the ALOA website—
oloo.org or by contacting the ALOA office at 3500 Easy Street; Dallas, TX 75247;

(800}532-2562; FAX (214)819-9736; e-mail oloa@aloa.org.
§ W W W .

Comptroller
Kothy Romo.

Ed i t o r &D i rec to r o f C rea t i ve Se rv i ces

Betty Southerland kathy@oloa.orgbetty@aloo.org

Membership Development Manager
Ellen R. McEwen

Advertising Sales
Kim Hammond ellen@aloa.orgvoice: 817-645-6778

Fox: 817-645-7599

e-mail: adsales@aloa.org .Shelly JettMembership Coordinator

.Karen LyonsConvention &Meetings AssistantE x e c u t i v e D i r e c t o r

Charles W. Gibson, Jr., CAE. charlie@aloa.org
Shelley MeltonP R P / E d u c o t i o n C o o r d i n a t o r

Assoc ia te Execu t i ve D i rec to r

David Lowell, CML, CMST Kevin WesleyM o i l R o o m C o o r d i n a t o rdovid@aloa.org

Margarita GarzaGraphic DesignerConvention &Meetings Manager
Jo Anne Mims .. . . . . ..joanne@aloa.org

Accounting Coordinator Joyce Nixon

Operations/Membership Manager
Mary May

Sue LangfordE x e c u t i v e A s s i s t a n tmary@aloa.org

Bob Stofford, CMLAssistant Education ManagerDirector of IT Operations
Greg K. Jockson greg@oloo.org Tim McMullenLegislative Manager

C o n t r i b u t o r s

Tom Seroogy
Chorles Stephenson, CPS
Dennis Wotonabe, CML, CAAST

Randy Simpson, CML, CPP
Robert Stafford, CML
Dove Thielen, CML
Greg Perry, CML,CPS

Ray D'Adamo, CML
Billy Edwards, CML
Don Graffeo, CRL,CMST
Jim Hancock, CPL

Jeff Nunberg, CMl, CMST

Jerome Andrews, CML
Paul Chondler, CRL
Claire Cohen, CML

Brian Costley, CMl, CMST
Eric Costley, CRL

Mission Statement: The Associoted locksmiths of Americo, Inc. is dedicated to er:hancing the professionolism, education and ethics among
locksmiths and those in related sectors of the physical security industry. With approximotely 10,000 members in the United Stotes, Canoda and the
freeworld. ALOA is poised to l>elp members obtain rhe knowledge, the strength, and the confidence to perform their role in the physical security field
with pride and dignity. But it is only through oclive involvement and parlicipolion that ALOA con fully ochieve its potential-and con help members to
achieve theirs.

Policies: Keynotes* is the official publication of the Associated Locksmiths of America, Inc. (ALOA). Keynotes' acts os amoderator without approving,
disapproving, or guaronteeing the voiidity or occurocy of ony dole, cloim, or opinion appearing under abyline or obtained or quoted from on ocknowl-
edged source. The opinions expressed by the authors do not necessarily reflect the officiol views of ALOA. Also, appeoronce of advertisements and
new products or service information does not constitute an endorsement of products or services featured by the Association. The Association does not
accept responsibility for the inoccuracy of any dolo, claim, or opinion appearing in this publication, due to typographical errors on the port of the
authors, Associotion stoK or its ogents.

Editor's Note: This publicolion is designed to provide accurate and oulhoritolive information in regord to the subject matter covered. It is provided
and disseminated with the understanding that the publisher is not engoged in rendering legal or other professionol services. If legol advice ond other

pert ossistance is required, the services of acompetent professional should be sought.
Authors' Payment: Poyment for eligible submissions to Keynotes will be bosed on the following criteria: topic, time spent ond past contr buttons. Authors who
regubrly submit to Keynotes* ore generally paid ohigher rate. The totter is especiolly true ol authors who write to fit specific editorial needs and submit said copy
by Keynotes* deodiines. As ogeneral guideline: Avetoge payment for a750 word, business or 'light' technical article would be $200. Poyment for a1500 word
orticle involving significantly higher time and reseorch efforts would be $400.

e x

embers ol the ALOA Boord of Directors (unless mateiial is of otechnicalPayment will not be offered foi arlicles submitted by ALOA employees or
noture), nor for articles submitted by ocompany thot promote that compony's products or services. ALOA reserves the right not to pay for oriicles sub¬
mitted by on individuolls) that promote oporticular company's products or services.

m

the fight to refuse ony article for any reoson. Additionally, ALOA reservesDisclaimer: The Associated Locksmiths of America, Inc., (ALOA), reserves
the right to edit, omend or modify any article submitted for publication in order to preserve technical accurocy, clarity, foirness or grommalical correct-

.ALOA will moke the best efforts to notify the author of ony chonges. The extent of AlOA's liability lor ory orticle or informotion contained there¬
in will be onotice of correction or retraction in the next possible issue.
n e s s

by The Associoted Locksmiths of America, Inc.,Keynotes* (ISSN 0277 0792) is published monthly except for the combined June/July issue
3500 Easy St„ Dallos, TX 75247to416. Telephone: (214) 819-9733; FAX (214) 819-9736; e-mail alooSaloa.org. Subscription rates for
members-$15.00 per year. Periodical doss postage poid ot Dallas, Texas. POSTMASTER: Send address chonges to: Keynotes, 3500 Easy St., Dallas,
TX 75247-6416. ©Copyright 2003. All fights reserved. No port of the contents may be reproduced or reprinted in any form without prior
written permission of the publisher.
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a p p l i c a n t s
f o r m e m b e r s h i p

Brooklet Travelers RestA Z M T

D e r e k E d e n s

Sponsor: Bruce T. Rahn CRL
N o r c r o s s

Laura A . M i les CRL

Sponsor: Break H. Camp CML
Sautee Nacoochee

M i c h a e l To m l i n s o n

Sponsor: John T. Crist CML, CPS

M a r k M . M u l i i n a x

Sponsor: Mark W. Evans CML
Window Rock B o z e m a n

Andrew Segay Ryan O'Donnel l
Sponsor: Richard O'Donnell S DC A

Sioux FallsDowney
E r i c E l l s w o r t h

Sponsor: Randy J. Main
Lakewood

K e n n e t h H e b e r t

Sponsor: Stanley C. Ross
Oceanside

N C

Amber GraysonCharlotte
T NJ a m e s G . R a b o r n

Sponsor: Christopher T. Picemo CPL Bolivar

Jeff L. King
Sponsor: Dennis A .̂ Jones

N E

l A O m a h a
Sioux Center T XGeorge W. Huffaker

Sponsor: Harry L. Sher CML, CPS
Wood River

J a m e s M . R e i t e r

Sponsor: Harry L. Sher CML, CPS

D a v i d J . H o r s t m a n El PasoR o b i n W. Va r i a n

Sponsor: Gregory L. Perry CML, CPS Sponsor: Elmer J. Howard
To r r a n c e

J o e R a m i r e z

Sponsor: Robert E. Mock
Yountville

D o n M . T h o m a s

Sponsor: Larry V. Wirth

D a v i d E . S a u c e d o

Sponsor: Edward Saucedo
Fort Worth

Miguel A. Nieves
Sponsor: William N. Bybee RL

H o u s t o n

Tony G. Love
Lo Porte

IL

Calumet City
Michael A. Giglio

Sponsor: Patrick J. Giglio
N V

Henderson
K S

Eric C. Going
Topeka

Ben L. Salsbury
Sponsor: Dana R. Hall CRL

N Y

C O B e a c o n

Shawn M. SharpLoveland M a r c o A . G a b i n

Sponsor: Ori P. Brachfeld
Buffalo

D a n i e l M c G u i r e

LA BarbadosP a u l R . N e w m a n

Sponsor: Gordon R. Racine CML Gonzales St Michael

Stacey J. Ducote
Sponsor: Jedd J. Cox CRL

D C C u r t B r a t h w a i t e

Sponsor: Donald H. Shiles RLWashington
R o b e r t M o z i e J r

Sponsor: Philip A. Rovenolt CPL

O H
M D

P a r m a England
Bethesda Gary R. Brown

Sponsor: Clay A. Hart CRL Alton Hampshire
Andy Thomas

Y a i r K a l u s h

Sponsor: Leonard S. Podgorski
FL

Leesburg
Doug J. Hotaling

Sponsor: Charles E. Baicke CPL, CPS
Spring Hill

J a s o n S e s s a

Valr ico

R o l a n d o R i v e r a

O K
M E ChinaL o w l o n

Hallowell C l a r e n c e L . W e b e r

Sponsor: Stephen D. Lee RL
Singopore

S e a n L e e

Sponsor: Poh Kheng Hoe

Jeffrey S. Truman CRL
M l PA

Kalamazoo South Park
VenezueloK e v i n A . Z e l l e r G a r l a n d O . A t k i n s

Susquehanna
R o b e r t C o e

M OG A C a r a c a s

Bridgeton
Brian Schaper

Atlanta Javier Rey
A s h e r I f r a h S C

NChar les ton

Jeffrey J. Waite

Ih^opdiOTis ore sdi^uled for dsuiui pce members of ALOA. The nom« are piijlisheti for meml̂  review arid coownent within 30 days ot this Keynotes issue dtjte, respectivefy,
ALOAs Code o* tlhK3, Protests, it any, should be ô iessed to the Membership Dejxirtment ond must be signed. Active Membership appliconts (a) hove worked in the industry two o

applicants ore not locksmiths, but work in asecurly-related field. Apprentice Membership (AP) opplicants have worked in the industry less thon two yeois
to ensure applicants meet standards of
more years. Atlied Membership {AL)
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S S T R AT T E CT M

T R U S T E D S O U R C E s M A N Y S O L U T I O N S *

CODE-SEEKER™ PROMOTION April 1,2007 -June 30,2007

SPRING SPECIAL
NOW $2495
■Audi '00-'04 A6. ’01-'l)2 A8, 'Q2-'tl4 A4 Accunte and reliaiite 24-7
-Cadillac'OMCatera
-ClirysiBr. Dodge, loop. Plymoutli *M-frse teed lino and support!
-Chryslft Dodge. iHp. CAN'OS

(Solocted models)
●ford PATS M
●Fdrd CAN’(I4-'0S (Selected models)
-Honda123AcurM Systems
-Honda CAN'03-'04 Accord. TL&TSX
-Mitsubisiii'OO-’llS
-Nissan AInfinity’97-’D5
-ToyotaAlittS'roS
-VrOO-'OS Beetle. Coll, istta. Passat

●from STRATTEC. tbe world leader in
automotive lock teclmology.

m m m m
●Easy to use, quickly connecting to

the DBO port
●lockidesaUcaiilss and connecters
●Adds, erases and programs keys
●Pt̂ RU fete (sojected models)

code for certain

(Seek^StartekMtdietdra ●FttHy upgradeable
complete list of vehicle program coverage.) ●Ei«̂ e database!

As aCODE-SEEKER"*
aStrebate** foreacbStrattecTraospen- contact Stratlee Security Corporation for
dor Key purchased tbrougb your distributes more information.
Transponder Kays that are purchased each

year will qualify for this Qfk Dp
to a$500 per year maximum.

youqualifyfor Optional software is

3333 West Good Hope Road Milwaukee, Wl 532 09 877.251.8798
http: //aftermarket.strattec.com

1
©2007 STRAHEC Security Corporation. All Rights Reserved. ASB836-V07



e v e n t su p c o m i n g
6/6 Counter Days ●Minneapolis, Jfil

Doyle Security Products
RCI with Mark Schrantz ●

www.doylesecurity.com

6/23 VLA Meeting &Class
Charlottesville, VA
Contact: Elliot Paul Conner

email: va_iocksmith@verizon.net

6/20 Doyle University
Minneapolis, MN
Doyle Security Products
For more info www.doyiesecurity.com

1 1 1

I I

7/22-29 ALOA '07 Convention &Security Expo
Charlotte, NC
Associated Locksmiths of America

convention@aloa.org
www.aloa.org/convention

7/11 Counter Days ●www.doylesecurity.com

8/4 -5 C L A E d u c a t i o n

Long Beoch, California
For more info:hltp://ii
index.Default.ospx?tabid>l H

‘●‘●July, August, and September there will be no
Doyle University -
Classes will resume after the September Trade
Show.

o
met /

n I
9/14-15 Doyle Annual Trade Show &Education ●Prior Lake, MN

Doyle Security Products
Mystic Lake Casino
www.doylesecurity.comU )

i A

U P C O M I N G A C E C L A S S E S UPCOMING PRP Sittings
June 14.15, 2007 Reno, Navodo ●Clork Security Products

Basic Sole Lock Servicing, Tronsponder Technology
Joon Emrick ♦858-9746737

Ft.Wayne, Indiono ●Northern Indiono Chptr of ALOA
PRP Exam. Domestic Auto wA-03 PRP, Foreign Auto w/l-Oi PRP
Jeremy Rodocker CMl, CPS ♦rodockers@hotmaii.com
2 6 0 4 5 9 - 1 5 0 0

Norfolk, Nebrosko ●Nebrasko Chapter of ALOA
Advonced Topics in Moster Keying w/L-31 PRP
Elmer Howard ●safemon@cox.net ♦402-676-8973
Charlotte, North Carolina
ALOA 51st Annual Convention &Security Expo
70 Full Day Classes ●35 Half Day Closses
&Everting Seminors ●ALOA Education ●educalion@oIoa.org
800-532-2562x101 ■www.aloo.org
Dallas. Texas ●ALOA Troining Center
Six-Doy Bosic Locksmithing Course
ALOA Educotion ●education@aloa.org
8 0 0 - 5 3 2 - 2 5 6 2 x 1 0 4

Dollos, Texos ●ALOA Troining Center
Six-Day Voull Lock &Tme lock Servicing Course
ALOA EducaKon ●educotion@oloa.org
8 0 0 - 5 3 2 - 2 5 6 2 x 1 0 4

Anaheim, Californio ●Clark Security Products
Safe Lock Manipulation, Safe Lock Servicing,
Tronsponder Servicing ●Joan Emrick ●858-9746737
Minneapolis, MN ●Doyle Security Show
For ocomplete listing contoct:
Krislino Lorsen ●612-521-6226 ●www.doylesecurity.com
Roseville, Ml *Locksmiths Security Association
Intermediate Auto lock Servicing w/L-03 PRP
Marc A. Deoring, CRL ●810-244-403B/mkdearing@comcast.nel
Sturbridge, MA ●Yankee Security Convention
For ocomplete listing contact: Stephen McKinney
800-209-8266 ●www.yonkeesecurify.org
Farmington, NM ●As-^tciotion Locksmiths of New Mexico
For acomplete listing contact: Wayne Wilkins, CRL
505-632-6641 ●closicrez@yohoo.com

6 / 2 / 0 7 Salurdoy 9:00am *Largo, MD ●Ed Korenge
Maryland locksmith Association &NPALIPGCC
ed@1st inhardwore .com ●410646-9900

Saturday 9:00om ●BaKimore. MO ●Ed Korenge
Moryland locksmith Association ●410646-9900
ed@ 1slinhardwore.com

Fridoy 8;00om ●Delias, TX ●ALOA Certificolion
ALOA Troining Center ●educa1ion@aloa.org
8 0 a 5 3 2 - 2 5 6 2 x 1 0 4

Sunday 6:00am ●Sporks, NV ●Joan Emrick
Clark Security Products ●joan.emrick@clarksecurity.com
8 5 8 - 9 7 4 6 7 3 7

Sundoy 1:00pm ●Muskego, Wl ●John Soderlond, CMl, CMST
prolock@ool.com ●858-9746737
Friday 6:00pm ●Chorlotto, NC ●ALOA Certificolion
ALOA 2007 Convention ●education@oloa.org
800 -532 -2562x104

Saturday 1:00pm ●Dollos, TX ●AlOA Certificotion
ALOA Training Center ●educotion@doa.org
8 0 a 5 3 2 - 2 5 6 2 x l 0 4

Fridoy 8:00am ♦Dallas, TX ●AlOA Certificolion
ALOA Troining Center ●educalion@aloa.org
800 -532 -2562x104

Sunday 8:00om ●Anoheim, CA ●Joan Emrick
Clark Security Products ●ioan.emrick@clarksecurity.com
8 5 8 - 9 7 4 6 7 3 7

Saturday 9:00am ●Sturbridge, MA ●Steve McKinney
Yankee Security Convention ●info@yankeesecurity.org
8 0 a 2 0 9 - 8 2 6 6

Sunday 10:00am ●Farmington, NM *5056326641
Association locksmiths of New Mexico
Wayne Wilkins, CRL ●clossierez@yohoo.com
Sundoy 1:00pm ●Muskego, Wl ●John Soderlond, CML, CMST
prolock@ool.com ●858-9746737

June 22-24, 2007 6 / 5 / 0 7

r

6 / 8 / 0 7
July 14, 2007

6 /17 /07
July 22-29, 2007

6 / 1 7 / 0 7

7 / 2 7 / 0 7
August 20-25, 2007 A

8 / 2 5 / 0 7

September 4-9, 2007
9 /14 /07

September 11-15, 2007 9 /16 /07

September 14-15, 2007 9 / 2 2 / 0 7

September 15, 2007 9/23/07

September 19-21, 2007 9/23/07

September 21-23, 2007

Con tac t t he ALOA Educa t ion
Department for alist of classes
and training offered in-house.
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BEER CITY CHAPTER mitlee and ded¬
icated countless
hours in meet¬
ings and travel¬
ing throughout
the state gath¬
ering input
from anyone
who was inter¬

ested enough I
to show up at I
the regional I
meetings. |

For those who aren't fortunate enough to know
Lester well, you're missing knowing one of this
industry's true unsung heroes. While some
locksmiths write articles and seem to burn up
obscene amounts of bandwidth on the forums
to the point that everybody knows their
Lester has never sought fame or recognition.
He simply works tirelessly behind the scenes
with his only goal being the good future of this
industry.

Behind his gruff exterior is abig teddy bear
who is described as "one of the kindest gen¬

tlest human beings that I've eve met". Bob DeWeese
said "I am blessed to be able to call him my friend".

During the presentation of the award aletter from
ALOA President Bob Mock was read and ashort

PowerPoint photo slideshow was presented by ALOA
Northeast director Tom Foxwell.

ALOA Board

Secretary John
Soderland,
CML,CMST, CIL (left)
is shown with Beer

City Chapter,
Institutional
Locksmiths
Association President
James L. Swift at a

recent chapter meet-

■
m g

Lester Brodsky Accepts Award

The new MLA Award (Maryland Lifetime Achievement) was recently
presented to Lester Brodsky.

Lester has been alocksmith since 1978 and has been an advocate
and servant of the industry throughout his career, Lester worked with
Bob DeWeese in the early nineties when the birth pangs of legislation
brought them together as part of the Maryland Committee for
Locksmith Legislation. Lester was quickly elected chairman of that

n a m e s .

c o m -

Video is Coming to This Years
ALOA Convention &Security Expo

Easily Earn ALOA
C e r t i fi c a t i o n P o i n t s !1

A t t e n d A L O A 2 0 0 7
online from anywhere

in the wor ld !
C O M I N G S O O N A T :

aloa2007.tradeshowondemand.coni

If you are planning to attend the 2007 ALOA
Convention and Security Expo, please consider
donating some of your time to assist in some key
areas of the convention. Complete the form online at
http;//www.aloa.org/2007convenfion/HTML/volun-
teer.htm to specify the dote, time and activity that fits
your schedule and skills. Once completed, fox back
to 214-819-9736 attention: Ellen McEwen,
Membership Development Manager. Assignments
will be handled on afirst come basis. If you have
any questions please contact Ellen McEwen,
Membership Development Manager at 214-819-
9733 ext 203. ALOA members will earn .1 points
for every volunteer hour, which can be applied
towards ALOA recert ificat ion!

'1



New Anti-Bump Technology
from Master Lock By Billy Edwards, CML

There have been anumber of parents granted in the US and else¬
where through the years for methods to prevent bumping. Some
of those methods added some significant complexity to the inline
pin tumbler mechanism and many of them just simply didnt

The Bump Keys we know today have had afew different names
since they were invented in 1925. Nine keys or 999 keys has
been avery popular name and there have been others. Until
about PA’o and ahalf years ago they were awell kept secret within
the locksmith trade. They were such awell kept secret that prob¬
ably as much as

work in real life.

75% of locksmiths had never heard of them.

PAT E N T S P E C I F I C AT I O N
2 5 1 . 8 1 0
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TV. a t o M b ] T k o o M t h d o f < a u o < I W The action of the bump key has typically been thought to repli¬
cate the effect of apick gun or be similar to the executive desk
toy shown above. However, we thought that
for sure so we arranged for high speed photography which shows
that there is adifferent effect. When used as designed apick gun
applies force to the bottom pin and that force is translerred to
the top pin which then
travels above the

shear line.
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The bump key impacts
the bottom pin and
then, via the ramp
formed by the steeple
between cuts, pushes
the entire pin stack vio¬
lently upward. When
the pin stack reaches
the zenith of its rise in

the chamber the bot¬

tom pin descends and
separates from the top
pin before the top pin
starts to descend. The

between the two

5-

This secrecy has actually been aproblem since this information
has been available on the web. It has been aproblem because
locksmiths who are not familiar with the technique don’t believe

work. Some of those locksmiths have been vocal about U N E

I t c a n

their disbelief and even tried to demonstrate that it doesn’t work.
It is ashame that the inability of some in our trade reflects badly

all locksmiths. It reflects badly because when the public can
see videos on the web and their local TV demonstrating that it
does in fact work we lose credibility.

o n

For those who may not know, in 1925 George Baron was
granted British Patent 251,810 for Bump Key Technology. He
made Bump Keys as akit which was sold to the trade. Over the
intervening years the technique has been forgotten and rediscov¬
ered many times, most likely due to the secret nature given to it
by locksmiths.

g a p

pins crosses the shear
line and the slight
torque being applied
the key causes the plug

t o

t o r o t a t e .

1 0
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P I I M E I r A

S A F E S M A N U F A C T U R E R

We sell directly to locksmiths -no middle man
Most competetive pricing in the market
Special incentive for new dealers
Free freight available on East Coast*

Cal l us at 877-PROMET1 or 86CM36-6246

Download our catalog from
www.promet -sa fe .com

Visit us at ALOA’07 Show, booth #143
*-subject to condi t ions



mass in the halves. That didn’t
work either. The high speed
video showed that the pin did¬
n’t telescope at all because the
action did not replicate what
goes on in the inertia cradle.

Then it was on to other ideas.

Magnetic pins were next. In
theor)' amagnetic top pin with
asteel bottom pin should be

inseparable. They weren’t! In all cylinders there is ashelf created
bet\veen the pin chamber in the shell and the corresponding
chamber in the plug because the chamber in the shell is typically

larger to allow for some small
end play that occurs in all
cylinders. On the way back
down the magnet isn’t perfectly
in line with the bottom pin
and the edge of it hangs on
that shelf. The extra mass in

the steel bottom pin causes
them to separate and the lock
is bumped open.

There are two different meth-
otls that can be used to make

bump keys and the keys
produced are used in different
ways. For lack of better names
1call the two types of keys
the PULL type and the
PUSH type.

The Pull type has every cut
position cut to the deepest
possible depth of cut and

then another cut added at the tip of the key with the correct
spacing as if there were an extra chamber. These cuts should
be between .005” and .010” deeper than standard for an
optimal effect.

The Push type key has every possible cut position cut to the
deepest possible depth, (plus that .005” or .010” extra), and then
the shoulder(s) are cut back .040” to.060”.

]t

o
P u l l

]I
L _ i

P u s h

T h e P r o b l e m

The problem of course is the significant compromise potential
this type of attack presents. Now that the technique is available

the general public, and given the very short learning curve to
master the technique, every in-line pin tumbler lock is at risk of
immediate compromise.

In fact there have been anumber of burglaries around the coun¬
try with no forcible signs of entry that could be attributed to
Bump Keys. Many say that they aren’t being used and, until
someone is caught in the act or atrue method of determining
forensically they have been used, many won’t believe they are
a t h r e a t ,

t o ineffective too.Spool pins and using stronger springs were
We also thought our EDGE^ key control product could resist
bumping. If the dimple pattern wasn't correct it was bump
proof, but if you have the correct dimple pattern you
eventually bump it.

c a n

Due to our lack of success we commissioned high speed video
(2,162 frames per second) to better understand the dynamics
of the lock bumping technique. After analyzing the video
changed design direction based on learning what really happens
in the cylinder.

w e

T h e S o l u t i o n

The first new idea was

the shouldered pin with
an oversized bore in the

All of that hasn’t deterred the lock manufacturers and many
others who have been feverishly working toward finding a
solution to this problem attack. Asolution that will prevent
it from working.

Master Lock embarked on adedicated R&D effort in August,
2006 to develop asolution to meet three criteria:

1) Cylinder must retrofit into existing locks
2) Highly resistant to bump attacks
3) Cost effective

Our initial development was based on the inertia cradle model.
We geared our solution toward that method of attack. The first
thing we tried was atelescoping top pin. We even tried acouple
of different designs for that pin. They didn’t work! We thought it
was the result of insufficient mass in the pin. It wasn’t. We tried
the second design for atelescoping pin hoping to equalize the

shell that didn’t quite go
all the way to the ID of
the plug hole. In con¬
junction with ashort
top pin and the bottombottom pin there was agap betw'een the

pin. Impacting the bottom pins with abump key wouldn’t cause
the bottom pin to move the
shouldered pin. Eureka! It
worked. Acylinder that was
roughly 90% bump resistant.

Now it was time to improve
the result. Changing the
shape of the top pin so that

1 2
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net started here.
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See your authorized
Bianehi distributor
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pin starts to mark the
plug with the first impact,
easily detectable with micro¬
scopic analysis.

The sequence here reflects
what happens inside the
cylinder equipped with this
pin when it is bumped.
Notice that the new pin isn’t
moved in the bump process.
This new pin design only
needs to be in asingle pin
chamber to make the lock

very bump resistant. That
one location needs to be in
the same chamber as a0, 1

or 2depth in Master Lock
Padlocks or a1,2 or 3 in

American Lock padlocks.

it had ataper proved to be about 97%
resistant until 20 hits or so had been tried.
It had the added benefit of being more
economical to produce since counter
drilling wasn’t involved. Then the pin
chamber started being distorted and the
pin no longer wedged itself in place. The
top of the chamber actually becomes
beveled to match the pin shape and then it

bumps much easier as well as letting simple torque sometimes
cam the pin out of the plug.

Bump
Miki;

Time to change design. The solution
was to reverse the taper on the end of
the pin. The oversized tumbler diame¬
ter serves to keep the pin from fully
entering the plug and the reverse taper
also has the effect of improving stan¬
dard pick resistance, increasing the
bump resistance to 99.99% and mak¬
ing bump attempts fully detectable.

Thus, the Master Lock Bump Stop
technology became areality. With this
result, our objective was achieved.

The solution will be available as an

option in keyed locks and cylinders. Pins will not be made
available as aservice part as they are only acomponent of the
overall solution.

1 Master Lock has applied for
on this newpatent protect ion

technology and will be mak¬
ing it available for use in all in-line pin tumbler products from
padlocks to door locks. Initial padlock production will begin in
June and will be available in the entire product line by October,

I
2007. Contact your distributor _the Bump Stops here!

Now let’s take a

look at that

detectability factor
offered by the new
pin. By design we
made the corner of

the pin asharp one
and because the pin
has very little side
to side movement,

when the lock is

bumped the pin
actually starts to
serrate the inside of

the pin chamber in
the plug. This
photo is slightly
exaggerated because
this lock had been

bumped around
150 times without

opening, but the

1 4
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Emergency Door Opening ToolsI

AS Sf:KN ATTHl i 2006 A.L.O.A CONVENTION

All commercial buildings have two things in common:
●Fire code requires that all commercial locks open by asingle action.

●The American Disability Act requires free access through doorways,
which leaves agap between the door and the floor.

4

\ \ J
Knoblock Tool Leverlock Tool

WITH THIS IN MIND WE HAVE DEVELOPED THE TOOLS REQUIRED TO EFFECTIVELY
OPEN DOORS QUICKLY AND WITHOUT DAMAGE

Designed for interior commercial doors

For knoblocks, the tool is slid under the door with no cords to pull or get tangled.

For leverlocks, asimilar tool is used by applying the same method of sliding the tool under the
door and pull until the lever retracts.

Both tools are designed to work with very little effort, excessive force is not needed.

Visit our web site at WWW.THEBEN-JIM.COM for more details.

T H E B E N - J I M K N O B L O C K T O O L S 9 9 . 0 0

T H E B E N - J I M L E V E R L O C K T O O L $ 7 9 . 0 0

SET (one each) $ 1 6 9 . 0 0

P L U S S H I P P I N G & H A N D L I N G

TO PLACE AN ORDER CALL 1-586-778-1911
O R V I S I T U S AT W W W. T H E B E N - J I M . C O M

MADE IN THE U.S.A BY THE BEN-JIM CORPORATION.

24711 Harper Ave. *St. Clair Shores *Ml *48080 *(Fax) 586-778-0530
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Welcome to our new monthly feature! Each month we will highlight acurrent ALOA mem¬
ber &their lockshop with ashort bio and in-depth questions. To be considered
mend afellow ALOA member please read the information provided at the end of this article.

o r t o r e c o m -

Hans Mejlshede, CML has been
amember of ALOA since 1974

and started his interest in lock-

smithing in the early fifties.

Mejlshede Laase/Nogler AS
Noerrebrogade 84
Copenhagen N, Denmark DK 2200
0 1 1 - 4 5 3 - 5 3 9 3 9 3 9

Tell us about your background in security and your experience in locksmithing.
Hans: As achild, 1was aregular visitor in my uncle and dad’s locksmith company.
As long as Ican remember, Ihave been around locks. It was learning by doing for all
of us in those days. While earning aMaster’s Degree in Mechanical Engineering, I
would do administrative work and locksmithing jobs in the evenings. In 1970, I
became aful l t ime locksmith.

1 .

How long have you been amember of ALOA?
Hans: My membership at ALOA started at the 1974 Boston convention, and 1have
attended every ALOA conventions since that time.

2 .

Keynotes ●June 2007



July 22-2.9, 2007
cha r l o t t e , no r t h Ca ro l i na

J I

^OOOrlf^ 6%
Start Your Engines! /

This year, with agreat location and a
schedule chock-full of exciting classes
and events, we are pulling out all the
stops to celebrate the ALOA Convention
and Security Expo in Charlotte, North
C a r o l i n a .

2

7 |r
Having built an international reputation
among locksmiths as apowerful resource
to explore industry innovation and form
industry alliances, ALOA 2007 is the ideal
place to learn, network or to showcase
your secur i ty-related business on the
s h o w fl o o r.

3007 0A L . O A^ 0

This year weve thought of everything
from an exciting iocation to acomfort¬
able hotel and aconvention center that is
equipped to handle your every need. The
exhibit hall promises to be overflowing
with the latest technology and new mer¬
chand ise .

aloa convention and security expo
5 1 s t A N N U A L

D o n ' t m i s s o u t !



3. How long have you
had your business?
Hans: My father and I
started alocksmith
business together in
1964.

9* Do you find that other locksmiths in the Denmark area
work together on referrals and work flow?
Hans: Yes alot. We are more specialized to day than
10 years ago. We do not do automotive work; we refer it to
someone who is specialized in chat field. If one of our bigger
accounts has aminor job 200 miles away, most likely we will

local locksmith as sub-contractor. We specialize in safe

What was your starting point in security?
Han.s: My starting point was clearly my uncle and dad’s lock¬
smith company in the early fifties.

How many employees does your business have?
Hans: We are around 50 employees. One reason for the size
is that, in the past few years we
companies where there was aproblem with the generation
change-over.

What are the changes that you've noticed in the security
technology recently?
Hans: We do alot of access control systems, and we cable less
to day because we connect to the computer network. The
TCP/IP numbers are the important things to day.

4 .

w e w e r e

5.

have bought 2medium sized u s e a

work, because we have most of the necessary expensive tools
and knowledge, so we do quite alot of sub-contracting for
other locksmiths.

6 .

10. Is there any noticeable difference between an international
locksmith and those here in the U.S.?
Hans: There arc several. We have very few in-house lock¬
smiths, it is all out-sourced to local locksmith companies. On
atechnical level, master keying is done very differently. We

good at impressioning but that may be because all
automotive key blanks in Denmark are steel.

What do you see as the future of security and where do
think are we headed in today's age of technology?

7 . a r e n o t

y o u
Hans: There will be more and more electronic solutions in

security professional inthe future of security. Most of these will be complex and
complicated. The locksmith companies that master these
solutions will be the winners in the future. There will be little
competitions from chain stores, like Home Depot, because
they probably won’t have the staff to handle complicated elec¬
tronic solut ions.

11. How has life changed for you as a
the past year?
Hans: It was worrying to see the ASSA ABLOY group buy 3
large locksmith companies in Denmark. Now you have to

pplier. We do not see this as thecompete against your own su
best solutions, we would have preferred aprivate ownership.

How do you stay informed about new products and secu¬
rity techniques? i.e. magazines, conventions, classes, etc.
Hans: Istay informed in anumber of different ways. Iread
most of the locksmith magazines. Iattend several conven-

year in the USA and in Europe. Ialso find that, as an
1learn alot from the members who take my class-

12. How do you sell security to the public?
Hans: We have acomprehensive marketing program, two
shops and two full time sales employees.

13. Explain what your position is at your business.
Han.s: Iam the owner and manager, but all important deci-

made by the whole family. That is my nvo sons, my
wife and me. It happens that Iam “Voted down at times!

8 .

r i o n s a

i n s t r u c t o r .
S i o n a r e

e s .
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14. What do you like most about
your job?
Hans: All of it! The variety in
our daily life, the many technical
demanding jobs, the good rela¬
tions with employees and cus¬
tomers, and meeting many very
interesting people.

15. What advice can you give to
an aspiring security profes
siona l?
Hans: Take as much education

as you can. Be amember of all
relevant associations. Try to cre¬
ate anetwork of trustworthy col¬
leagues. Subscribe to most of
the security magazines. Attend
local and national conventions.

Do not expect anything less than
a60 hour working week. Doing
this you will, after afew years,
be the perfect locksmith with a
pleasant annual income.

*

18. Name afew things that you think locksmith business
owners should do to help their businesses prosper and
g r o w .

Han.s: If you have agood marketing programme, give an
excellent service and have afriendly relation with your cus¬
tomers, you will prosper and grow. You do not need to be the
cheapest locksmith in town.

19. What do you think is the biggest obstacle facing security
professionals, if any?
Hans: Ibelieve that security professionals who understand
that learning is alife-long process, will have fewer problems
in life and in their profession.

20. What is your favorite place in Denmark?
Hans: The Tivoli amusement park in the center of
Copenhagen! Nice flowers, pleasant live music and good
food! Come and see for yourself.

16. Can you remember your first big security job? What can
you tell us about it?
Hans: Yes Ican! We sold abig Medeco system to one of the
telecom companies in Denmark: 12000 cylinders, 15000
keys. We won the bid with afew thousand dollars, we were
lucky! That gave us avery good reference that later helped us
land other orders. We are still maintaining this system to-day.

17. Have you personally run into issues with bump keys
which have recently been featured in the news? How do
you feel about this issue?
Hans: An interesting story in Denmark! In October 2006,
we had a40 minute consumer program on one of our main
TV channels. It turned out to be the most seen program that
week. The theme was the insurance companies refusing to
pay if there was no sign of forced entry and forgetting to tell
that it might be possible to make aforensic examination to
see if abump key or other picking tools had been used. In
the program, Iwas able to prove that locks in an insurance
case, where payment was denied, had been opened with a
bump key. At the end of the program, high security cylinders
were recommended to solve the bump key problem. The
result was overwhelming! All high security cylinders on the
Danish market was sold in nvo days! It affected all locksmiths
in Denmark, and even to-day, half ayear later, our customers
at the counter ask for bump key resistant cylinders. All this
done, Istill believe it is unethical to publish picking instruc¬
tions to the genera] public.
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Go National, or Go Home?
What to do about Vendor Consolidation

“Sorry, the service contract is handled by corporate on anational level.”
This is acommon response that locksmiths and other local service com¬
panies are hearing at an increasing rate from their commercial prospects
and clients. The reason? Vendor consolidation.

●Join national consortium
-Strengths: national power, low fees, maintain

independence/ flexibility
-Weaknesses: limited training, limited central control

Facility management is becoming amuch more sophisticated and scruti¬
nized area for national corporations. When it comes to cutting costs and
meeting budgets, building operations is regularly the first item to which
management will look. The answer to cut costs? Vendor consolidation.

The Symbiot Solution

The group of founders and investors of Symbiot, anationwide
facility/property service company, recognized the beginning stages of
vendor consolidation early on. Founder and Symbiot Chairman Steven
Glover experienced firsthand the negative effects of vendor consolidation
for his multi-million, multi-branch service company in northern
California. “We were one of the largest and most well respected compa¬
nies in our industry and in our area. Our customers enjoyed the service
we gave them, but we could not come anywhere close to expanding f̂ t
enough for some of them. We lost afew of our key contracts because of
our inability to go national.” Each Symbiot founder and investor experi¬
enced the consolidation phenomena in different ways, from Steven
Glover’s challenge to current Symbiot CEO and former global facility
manager, Mike Edwards, who believed that vendor consolidation was
not happening fast enough and that there was no adequate organization
that he could turn to.

Corporate America has long understood the economic efficiencies associ¬
ated with consolidation. The proper merging/acquiring of companies
allows national organizations to increase margin, expand into new indus¬
tries and markets, and take out the competition.

Within the last 5-10 years, fiicility and property managers have started
utilizing asimilar consolidation strategy for the selection and use of ven¬
dor/suppliers. By outsourcing maintenance/repair services to one or a
very few national service companies, the property manager is expecting
greater savings through consistent service levels, less vendor manage¬
ment, and less invoice/accounting costs.

What does this vendor consolidation trend mean for alocal, specialized
service company like alocksmith? For some it may mean less opportuni¬
ty and thus less revenue from larger, commercial customers. In response,
service companies are beginning to look at different options to counter
this growing threat to their commercial revenue caused by vendor con¬
solidation. The following are afew options, with strengths and weak¬
nesses of each, which service companies are considering:

●Increase residential focus

-Strengths: immediate payment, extra “emergency” charges
-Weaknesses: less loyalty, less regularity of service needed

●Have a“local” only focus
-Strengths: more personal sales relationships, less

vendor consolidation

-Weaknesses: limit revenue/growth opportunities

●Join national franchise
-Strengths: national recognition/power, operation

suppor t systems

-Weaknesses: high fees, limited flexibility

Symbiot’s unique property service model has been able to satisfy the
national property managers and owners’ needs by creating aplatform
that utilizes top-tier local and specialized companies for the service needs
of large, national accounts that it manages. Symbiot’s current service
offerings include locksmith service, pest management, landscaping,
plumbing, HVAC, electrical, snow removal, janitorial, parking lot main¬
tenance, and other repair/maintenance services.

Companies that join Symbiot’s service network are not asked to change
their name, uniforms, or operational structures. However, service com¬
panies must go through ascreening process before admittance into the
Symbiot network to ensure that insurance, service quality, and profes¬
sional standards are met. In addition to the application process, asmall
annual fee (about $500) is required to join, which provides access to
more than just national contract work. Symbiot has created purchasing
programs and holds regular training meetings that network companies
have access to. Symbiot is now entering into its eighth year of providing
customers with the best of both worlds -asimple one vendor, national
service solution with local commitment.

●Perform subcontract work

-Strengths: additional revenue source, little
sales/marketing required

-Weaknesses: lower margins, easily replaced
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Mother Nature Meet SureStrike
Locksmiths now have aweapon to battle an age-old problem.
One thing we all know is that soil shifts. Whether from
severe conditions such as drought, flooding, earthquakes,
soil erosion, or just normal seasonal changes, the outcome
is that foundations and doorframes will shift. As aresult,

the deadbolt locks we rely on to keep our families and per¬
sonal property safe are compromised.

product like Sure-Strike is enormous. It has been tagged
“the most innovative striker plate since the striker plate
itself,” and it lives up to the billing.

Locksmiths have been provided acaptive audience. The
additional reasons to sell and install Sure-Strike are many:

●Locksmith distributors will stock Sure-Strike for

exclusive purchase. It will not be available at large
home improvement centers.

Locksmiths have been waiting alifetime for aproduct to
revolutionize the striker plate. WMW Innovation
Company has answered the call. With the introduction of
the Sure-Strike striker plate with patent pending design
technology, locksmiths and homeowners are in awin-win
situation. The innovative design addresses the need for a
stronger striker plate, but also one that incorporates
adjustability in order to deal with the shifting soil and
weather that causes the misalignment of deadbolts. This
unique formula sets the Sure-Strike product in aclass by
itself. This is good news for the locksmith who now can
spend more time installing aquality product that meets
the homeowners needs, and less time adjusting and read¬
justing striker plates to accommodate the whims of Mother
N a t u r e .

●Sales will be jump-started adding profits to the
bottom l ine.

●No product competition. Sure-Strike is one of
a k i n d .

●Innovative design incorporates space-age composites
and stainless steel. The effect _the weakest part of
the door environment now becomes the strongest;
and it can handle all sorts of weather.

●The adjustability feature compensates for soil
movement, eliminating misalignment issues,
making deadbolts easy to use by everyone.

And just when Mother Nature is satisfied, the news media
floods us with headlines that disrupt our sense of security.
Our homes should be our safe havens, but statistics tell us

otherwise. In less than one minute, and with three kicks,
an average residential entry door with adeadbolt lock is
open. Five minutes later, our personal property is gone.
Sure-Strike is striking back. It is specially designed to resist
kick-in burglaries, which account for alarge percentage of
home invasions. With 2.9 million homes burglarized last
year, and losses estimated in the billions, the need for a

●3 1/2 inch screws add protection and connection
to the door/house framing.

●Installation is simple.

●Affordable cost.

●Compatible with all deadbolts.

●Restores tranquility to victims of home invasions
with kick-in resistant reliability.
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See it, touch it, hold it, and buy it
at booth# 10)8 at the ALOA Expo.

The much aniicipoted Sure-Strike™ is here. Unlike any striker plate you've ever seen for exterior doors. Its patent pending design
not only self-adjusts to misaligned deadbolts due to shifting doors, it also resists kick-ins, sawing, and prying by would-be burglars...

making it truly the most innovative striker plate ever built. And belter yet, it's only available to the public through you -the locksmith.
Now you've got something to sell that those big home improvement stores only wish they had. To find out bow your business, and
your customers, con benefit from the new, innovative Sure-Strike give us acall or visit us on the web and put it on your wish list.

r !
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888-474-2341
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Scott Meyer, President of WMW Innovation Company,
said, “We are on amission to provide locksmiths with a
product that is so effective in addressing one of their
biggest and most time-consuming issues, misalignments,
that it all but eliminates the problem. We also want to
provide the homeowner with asecurity feature that adds
protection to their homes.”

“Do the math,” said Everett Wilder, VP of Advertising at

WMW Innovation Company, “An average home has three
exterior doors waiting for this product. How many homes
in your neck-of-the-woods would benefit from this prod¬
uct? Answer that and then multiply by three.” The Sure-
Strike system will increase profits.

The Sure-Strike prototype was first introduced at last year’s
A.L.O.A. trade show in Las Vegas and was met with rave

We were there to gauge the industry’s interest,
and to hear design, price, and installation recommenda¬
tions from the target audience _the locksmiths,” said
Winston Wilder of WMW Innovation Company. The
results are astronger Sure-Strike system, one that is easier
to install and will be cost effective for both locksmiths and

consumers. This heralded product will be ready for pur¬
chase at the upcoming A.L.O.A. trade show in North
Carolina in July.

“Sure-Strike provides peace of mind when the doors to the
outside world are closed and the deadbolt is fully engaged,’

say Larry Larson and Bob O’Neil, owners of M2M, the
marketing firm hired by WMW Innovation Company to
promote the revolutionary Sure-Strike.

r e v i e w s .

Astriker plate that self-adjusts and resists kick-ins? The
folks at Sure-Strike might just have their hands full keeping
up with orders. Mother Nature: Look out. Burglars: Don’t
go there.
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Stocking these manufacturers and more:
●Baldwin ● Kaba ● Monarch ● Von Duprin
●Falcon ● Kvinkset ● Rocky Mtn. ● Wetser Lock
●Ives ● LCN ● Schlage ● We s l o c k
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Humor and Other Things in the Service Business
By C.D. Lipscomb, CML,CPS,CIL

broken the door and was feeling guilty. The nurse just cackled, but said
“Never mind me, just go on.”

Idetermined that the best and least-destructive method of entry would
be to slide aflat bar under the door and get the doctor to raise the hinge
pins out and then push the door in. This would save the door and the
lock. The doctor hollared “Bust this door down and get me out!” He
sounded really irritated. Again, came the mournful apology,“Jeeze, Doc.
Ididn’t mean to do that”. Itried to direct the doctor on how best to
r e m o v e

and just get me the Hell out of Here!!!”, he screamed at the top of his
voice. His nurse was having ahard time standing up holding her sides
from laughing so hard. Gosh, what amean woman she was. No way
was she going to be at my next physical. All this time, it was getting

and irritating to hear the poor guy inside beg forgiveness.

The doctor was steadily losing it. Iwas afraid that he was claustropho¬
bic and being locked in that tiny room was making him crazy. Iknew
that Ihad to get control of the situation quickly. So taking adeep
breath, Igave my best imitation of adrill sargent’s voice at reveille. At
the top of my voice, Iyelled “Doctor, Shut your mouth! Get control of
yourself, and lets get this done, NOW!” Now anyone that has ever dealt
with adoctor before knows that these are take-charge guys with ego big¬
ger than Dallas and they don’t take any backtalk from anybody. (Hmm,
they might make good locksmiths with attitudes like that.) The test of
wills continued for afew more harsh words and then the other guy was
heard to say, “OH!! That was really bad. Jeeze, Iam so sorry. Doc.”
Suddenly, the doctor quieted down, and said “Now just what do Ihave
to do?” The nurse was clinging to achair to stand up and was out of
breath from laughing.

With amore docile manner, the doctor inside finally comprehended the
necessary instructions on how to remove the hinge pins and by using the
little rubber hammer that he uses to test your reflexes, he finally
removed the two hinge pins. (If there had been three, we would still
have been there.) Isaid “Stand back now”, and put my shoulder to the
door, pushing it inward. The doctor bolted outside the room, climbing
over me like ascalded cat, followed closely by afoul brown haze of the
most noxious smelling stuff Ihave ever been exposed to. “Jeeze” the guy
in the exam robe said, “I am really so sorry about this.” By now, the

had gotten ahold of herself and was trying to wipe the grin from
her face. She failed miserably.

As Paul Harvey would say, “The rest of the story is...”. The other occu¬
pant of that tiny exam room, the person so sincerely apologetic, was a
400 lb. man whose original complaint was acute, chronic, voluminous
and unusually aromatic intestinal gas.

The poor doctor’s eyes were red and running. Unable to say anything,
he made abeeline for the outer door where he stood there taking huge
breaths of fresh air and soaking up the purifying sunshine. In afew
minutes, he came back and apologized for his loss of composure. He
said “You cannot know just how bad my day has been.” Whew!!! After
taking adeep breath, Ifeel that Ihad apretty good idea.

After alifetime of being in the service business, Ihave found more than
enough experiences to keep you either crying or laughing for days.
Since crying is so stressful and more people care to laugh with you than
commiserate, Imostly choose to remember the funny things that have
happened during my career. Ihave included afew of them here.

The Midnight Call
About 10 years ago, Igot acall from anervous-sounding young lady
asking me to help her get her keys from inside her car. She asked me to

farmhouse in the country and pick her up. She then directed
me to drive yet another 3miles down alonely, deserted dirt road. There,
we found her car parked in the middle of the road.

It was an eerie sight with no moonlight and only my headlights and my
flashlight to see by. There were bushes and trees growing alongside the
road and the young lady was abit short on details about how the car
came to be there. Usually, acustomer will go on and on about how they
locked their keys inside. This time, my customer was unusually quiet.
When Iasked, she timidly said that the keys "were on the front seat". I
shined my light on the front seat of her car and the keys were there.
Indeed, they were sitting on the front seat, on top of aneatly-folded pair
of men’s pants and brieft. Iasked, "Where is the owner of these pants"?
Right then, an exasperated young man’s voice came from the bushes at
the side of the road telling me to "mind my own business, and just open
the damn car!"

the hinge pins and he completely lost it. “Break this door downc o m e t o a

m o n o t o n o u s

Now, Ihave never named names but Ihave told this story often and had
agood laugh each time. Iactually use this in my car opening-spiel to
comfort distraught female lockout customers. Itell them that most of
my lockouts are indeed ladies, but it is not really agender thing, but

about the convention of dress. Alady puts her keys in her pursem o r e

(along with the other three sets) and leaves the purse sitting on the front
seat of the car. However, aman puts his keys in his pants pocket and
rarely leaves his pants in the can.But there was this one time...

T h e D o c t o r i s I N

Afew years ago, Igot acall from amedical clinic. The problem was an
exam-room door that suddenly would not open. The nurse that called
said that some people were locked in the room and it was “kind of an
emergency”. Fifteen minutes later Iwas in front of the door with my
tool kit. It turned out to be abroken and jammed latchbolt.

The door led to asmall exam room and adoctor and his patient were
locked inside. It seems that they had been there over ahalf hour prior
to calling me. Broken as it was, there was no way to budge the latch or
to open the in-swinging door without doing major damage to an expen¬
sive door and frame. As Iworked, Iwould periodically hear someone
inside say “Jeeze, Doc, Iam sorry about that”. Afew minutes later, I
would hear the same thing, “Jeeze, Doc. Iam sure sorry about that”.
Each time, the older nurse who had called me just cracked up laughing.
Igot to wondering just how warped her sense of humor was. She proba¬
bly enjoyed going to funerals, too. From listening and talking to the
doctor, Icould tell that he was highly agitated. Again, Iheard, “Jeeze,
Doc. Iam so sorry about that.” Iwas thinking that this guy must have

n u r s e
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common day room. Aguard stood by my side while Iworked to free the
jammed Folger Adams lock. The inmates all stood around watching.
Obviously, this was the most interesting thing that had happened
them that day. As Iworked, the door to the next cell opened and out
walked awoman with no shirt on. Iglanced, took adouble-take and
then agood long look. This was awell-endowed woman with an excep¬
tional figure, and no shirt on. She carried atee shirt draped over her arm
and held in front of her breasts. Speechless, Ijust went back to work.
The guard scolded her and said “Get back in there and get some clothes
on.” Icontinued working. Amoment later, the lady came back out
wearing the tee shirt and sat down at the table in the center of the room.

In due time, Icompleted the work and was escorted out by the guard.
While going down the hall, Iasked “Now, just what is going on back
there?” The guard laughed and said “That is Jose. He has had all the
hormone treatments preparatory to his sex-change operation, and got
caught hauling the last load of drugs needed to pay for his surgery.
T h e D e n t u r e s

Most of us do emergency unlocks for welfare calls. These are calls where
the police have been summoned by neighbors who have not seen an
individual for awhile or have some reason to think that the person
inside might be in trouble but they don’t actually know. If they knew,
they would kick the door in. Or, sometimes they know but cant kick
the door in. You see, when an elderly woman on the poor side of our
town gets afew bucks, they use it to turn their houses into forts. They
install bars, locks, more locks, alarms, and gates, and wrought iron. They

insurance from their late husbands or the money from the sale of the
old family farm to make their house impregnable. Sadly, this is aneces¬
sary thing for these people. These are
getful of all customers.

Many times, Ihave been called to open such marvels of physical security
as only the untrained mind can build. Most of the time, the house is
empty, or the old, deaf person is in the back room reading abook, and
all is well. Sometimes, not.

Ihad to open asuch ahouse. The neighbors could hear the 96-year-old
lady trying to talk but guessed that she had had astroke and couldn’t be
understood. The place was avirtual fort with barred windows, multiple
locks, and iron gates on every door. Ipicked my way through an Ideal
Screen door lock, awrought iron gate with an Adams Rite hook bolt on
it with aYale 8cylinder. Then Ipicked the double cylinder dead-bolt
and the knob. Then, Ireached through and unscrewed the chain lock
and we were in. All the time, the old lady was calling to us but saying
something we could not understand. The cop and Ifound the lady in
the bathroom, sitting upright on the pot. It seems that early that morn¬
ing, the old lady got her cup of coffee, her copy of today’s paper and
went in for aleisurely sit-down. Unfortunatly, her legs went to sleep and
there she was. She was smart enough to not let herself fall off the pot. At
her age, that might have been fatal. She could call out, but she had left
her false teeth in the cup by her bed. So, all that came out was gibberish.
We picked her up, the cop and Iand carried her to her bed. As the cir¬
culation came back to her old legs, she was in such great pain that she
was nearly crying. As Iturned to leave Iheard her say, “Fanks, Mithter.”
Iguess that made it all worth it.

Ilive and work in asmall town and see all of these people around town.
Funny, neither the doctor or the patient will look me in the eye to this
day. Every time Isee the nurse, she just smiles, tries vainly to hold it in,
and then just cackles out laughing.

The handcuiis

Every locksmith has some story like this. Once Ihad aman come to my
shop one day wanting keys for aset of handcuffs. He said he had just
gotten ajob as asecurity guard and had bought this used set of hand¬
cuffs without akey. It turned out, that Ididn’t have the key for that
brand and had to order it. Afew days later, the key came in but the guy
didn’t come back. Afew days later, Iwas called to do ajob at the low-
income apartment complex where this guy lived along with his signifi¬
cant other, the manager of the apartment. While Iwas there, Itold her
that her boyfriend’s handcuff keys are in and to let him know. The secre¬
tary whooped out laughing and the lady’s face turned bright red. Ijust
figured that either she or Iwas the butt of some joke and let it go. Later
that day, he came by and picked up the keys.

Not aweek later, Igot anight call to come to the apartment to do an
unlock. Strangely, Iwas asked if Icould come in an unmarked vehicle.
That was ared flag. Iarrived at the apartment manager’s room where
she and her boyfriend lived. There she was, in all her naked glory, hand¬
cuffed to the four corners of the bed with asheet covering her. The
boyfriend, who turned out to not be asecurity guard after all, had got¬
ten some other handcuffs and immediately put them to use.
Unfortunately, the other handcuffs were adifferent brand, and his key
didn’t fit right and wouldn’t open them. Imanaged to save the day, and
the lady’s honor.

Then, there was the day police dispatch called asking me if Icould pick
aset of handcuffs. They had an eight-year-old who had aset of cuffs on
his hands that they didn’t have keys to. When the boy and his mother
arrived at the shop, the boy looked miserable and scared and his mother
never stopped scolding him during the brief time it took to remove his
grand-daddy’s antique cuffs. Poor kid, the chewing out his mother was
giving him was worse than the embarrassment of being hauled all over
town to get the cuffs off.

Making keys from Garbage
Then there was the time aman came in carrying asmall sack of parts. 1
expected him to want me to fix his lock that he had helped to disassem¬
ble. He asked “Can you make keys from pieces of keys?” Iindicated that
Icould. He said, “Well, these keys have been in agarbage disposal. My
soon-to-be-ex-son-in-law got mad at my daughter and threw them in
the disposal and turned it on. It has taken me all day to get these pieces.
Can you help?”

With that, he poured out abunch of small, chewed-up pieces of keys.
He said, “these are the only keys she has, and we live 25 miles from here.
Isure hope you can fix them.” Whew, the keys were amess but lots of
by-guess and by-golly later, we had aset of key for her house, car, master
padlock, and pickup. Amazingly, they worked the first time. Ifelt good
about it, but am quite willing to never have to do it again.

The “Lady” in JaU
Ido detention work as apart of my business. One day, Iwas called to
open ajammed door in the new county jail. The lock in question, was
located inside apod that included anumber of individual cells with a

t o

u s e

the most frail, deaf, and most for-
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Introducing the new REJUVENATORT M

mortise lock retrofit
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NOTE: Through bolt mortise case applications only

+Schlage
+ F a l c o n
+ Y a l e

www. towns tee l . com
707 N. Barranca Ave., Bldg.#6 Covina, CA 91723

1:877-858-0888 IF: 626-858-3393

The REJUVENATOR works as an all-in-one fix
for your sagging and broken levers. Make
knob locks ADA compliant. y o u r

●Save BIG On Maintenance

●Uniform Look Throughout Your Facility I
●Maintain Existing Keyway &Cyiinders ^

Sectional Trim
, - o

i
2 /

1 ? ^ -

1
cc

E s c u t c h e o n T r i m

and trademarks are the property of their respective o w n e r s .

brand names



VLittle Research Pays OfP.
Greg Perry, CML, CPS

P h o t o 2
P h o t o 1

Some jobs are very straightfor'ward and easy, others need
1little thought and in some cases, research.

Both of them should have contacts around 99 and 8. I
considered the possibility of the customer changing the
combination himself by simply changing the location of
the drive cam on the spindle and installing the spline key
at adifferent loeation. Or, some locks have asquare

shaft so simply turning the drive cam to another position
the shaft eould change the combination. Since the gap

between the contact points ruled that out, Ihad to won¬
der what lock was inside? Fortunately it was close to

quitting time so it gave me achance to consult my
library which is what Ishould have done before going to
the job site. Aquick look in my database listed the other
safes branded by Sears. Aha! It’s aDiebold.

So how should it be opened? I’ve never seen this safe
before so Ineed ahint. Looking through my library of

^lo one knows it all but with agood library you can

exceed the average. In some cases you can look really
good. This safe carries aSears nameplate. Sears has pur¬
chased safes from avariety of manufacturers, for those
who are not aware Sears has put their name on all sorts

of products they don’t actually make. Like Whirlpool
Essco hand tools labeled o n

appliances branded Kenmore or
Craftsman. In the case of Sears they used three or four
major fire safe brands: Tower safe, Center Mfg.,
Diebold, and Protectall might be found with the Sears

.Round door Sears safes might be Diebold orn a m e

A m s e c .

My first thought when Isaw this safe was not Diebold. I
had forgotten about them and instead thought either
Center or Tower, but the contact points were 44 and 57.

' - 3 0
K e y n o t e s ● J u n e 5 0 0 7
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Tfie new electronic lock

Dî ast and brass
ofThrome plated to

/6etter match our
safes. Slanted and
attractive keypad.

w w w . a m s e c u s a . c o m

(800) 421-6142

American Security Products Company ●11925 Pacific Avenue *Fontana, CA 92337



So how should

it be opened?
I’ve never seen
this safe before
so Ineed ahint.

P h o t o 4P h o t o 3

;

t #

1 4 1
P h o t o 6P h o t o 5

Bearing in mind that this was afire safe, repairs were
accomplished with apop rivet on each side to seal the
hole. Welding on sheet metal, burning the paint then try¬
ing to match the color is never fun. The outside
escutcheon can be even more difficult to repair so apop

rivet makes for an easy repair. Afew more notes about
this safe. The handle is “L” shaped but doesn’t turn.

Instead it’s used only to pull the door open. The three
wheels are only 17/16” in diameter. They seem to be
very similar to the wheels used in the S&G government
8077 padlock. Last, but very important, there are no
relocks on this particular safe.

Diebold safes Ifound amatch in The National

Locksmith Guide to Safe Opening Volume 2. Dave
McOmie recommends in this book to drill outside the

dial between 10 to 15 for ascope hole. 1chose to drill at
12 about 1/4” off the dial. Abetter location is alittle

more away from the dial to avoid nicking the cam, about
2” from dial center. This location requires transferring

the gales about 25 numbers to get the fence to drop. If
you don’t like an easy drill and transfer you might try
drilling 2” at 90. This puts you looking straight in at the
bolt. The side of the wheel pack is shrouded so the gap
may be alittle tight to look to the right with ascope and
see past the fence.

3 2
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HWH PERFOHMMCE POWEREB HAND TRUCKS
ULTRA LIFT supplies the power -so you don't have
to. One person can safely and easily handle loads
that usually require 2or 3people, even up or down
stairs. TVvo people can handle most safes to 1500
pounds. If safety is your concern, ULTRA LIFT is the
best move you'll ever make!

OPERATOR SAFETY
Injuries can be virtually eliminated. Ultra Lift does the lift¬
ing so that operator effort required to complete amove is
minimized. Heavy loads are broken back with ease. The
operator stays in control by using acombination of motor
power, balance and leverage in every phase of a m o v e .

REDUCE LABOR COSTS
Fewer people are required for any move with Ultra Lift.
Manpower can be scheduled more productively. Labor
savings often pay for the Ultra Lift in one month.

ELIMINATE DAMAGE
Loads are broken back, set down and moved under power
with maximum leverage and operator control,
handling eliminates bumps, bounces and damage to the
load and premises.

G e n t l e

INCREASE PROFITS
Increased operator safety, reduced labor cost and elimina¬
tion of damage to the load and premises all contribute to
significant increases in profits.

FOR LITERATURE, VIDEO OR ON-SITE
DEMONSTRATION, WRITE OR CALL:

ULTRA LIFT CORPORATION
475 STOCKTON AVENUE, UNIT E

SAN JOSE, CA 95126
8 0 0 - 3 4 6 - 3 0 5 7
4 0 8 - 2 8 7 - 9 4 0 0

F A X 4 0 8 - 2 9 7 - 1 1 9 9
E-mail: info@ultral i f t .com

w w w . u l t r a H f t . c o m

U.S . PATENT 4 .570 .953



EMPLOYMENT OPPORTUNITY IN
IAS VEGAS!

Atrue career opportunity in Las Vegas
for enthusiastic and dependable peo¬
ple! A&B Security Group is seeking
entry level or experienced locksmiths
and electronic security professionals to
join our dynamic and growing security
services organization. On the job
training and advancement opportuni¬
ties into many areas such os alarms,
CCTV, occess control systems, safes
and more. We offer: Minimum first
year salary $30,000. 401k with
matching. Hospitalization package.
Vacation package. Paid holidays,
Company vehicle and even oreloca¬
tion allowance! Come work for A&B
Security Group in Los Vegos and
you'll stay in Las Vegas! Apply on our
website, www.2271ock.com or call
702-227-LOCK and ask for Gary or
Phil today!

LOCKSMITH WANTED

Locksmith wanted for Southwest
Houston, Texas for BMC West. Must
have 2years experience. Drug test,
background check and good driving
record required. GREAT BENEFITS!
Respond to:
houstonrecruiting@bmcwest.coM
fox 281-569-2610

manager of LOCKSMITH SER¬
VICES: SEEKING: Manager of
Locksmith Services; Successful lock¬
smith business expanding to Lake ond
McHenry Counties, Illinois is search¬
ing for oManager of Locksmith
Services. Our well funded, market
driven approach and advertising will
provide our Manager with top earn¬
ings potential. Responsibilities: Help
define and build amarket leading
locksmith service in Lake and
McHenry County,lL. Market locksmith
services to new commerciol, residen¬
tial and automotive accounts. Identify
and develop new locksmiths. Ability to
troubleshoot/perform commercial, resi¬
dential and automotive locksmith
duties, such as masterkeying design
and records keeping, lock installation,
encode locks, key duplication and cut
by code, repair and open locks and
change combinations using special
hand or bench tools and equipment,
troubleshoot, repair and replace auto¬
motive ignition and door locks, etc.
Ability to work independently in the
performonce of assigned tasks, as
well as manage other staff in the per¬
formance of their duties.

WA N T E D

Live, work and play in beautiful Maui,
Hawaii. This is apermanent career
position for an experienced locksmith,
or will consider some training for the
right candidate with limited experi¬
ence. This is your chance to live in
parodise. Wages commensurate with
experience and obilities. Late model

ond tools provided. Great health
and dental insurance and benefits.
Opportunity and professional growth
is encouraged. Applicants must pos-

good driving record. Please
call 808-280-9805 between the hours
of 2pm and 8pm Hawaii time, or
send 0resume to Island Lock and
Safe, 1036 Limahana Place, Lahaina,
Maui, HI 96761. We have been
in business at the same location for
26 years.

LOCKSMITH WANTED

Asouthern California locksmith com¬
pany is looking for an honest, depend-
oble, reliable and experienced lock¬
smith. The company has been in busi-

for 30 years, and is looking for a
locksmith to work in both commercial
and residential. Salary and commis¬
sion, plus general insurance, paid
vacation and 401K.
Fax resume to: 760-779-181 1

commercial, industrial and government
work. Master Key Systems, Safe work
and Access Control are areas that we
keep full schedule. If you know of o
hardworking, customer friendly techni¬
cians, who works now in, or would
like to grow into this type of work,
have them contact us. Positions to
work alone, or as atrainee working
with an experienced Locksmith or Safe
Tech ovailable. Paying $30K to $60K

start, depending on experience and
ability. Visit us online at www.grahse-
curity.com. Letter of introduction and
resume to glen@grahsecurity.com
939 University Ave. San Diego,
Cal i fo rn ia 92065

M P L O Y M E N T

MPLOYMENT OPPORTUNITY

Welcome to fabulous Las Vegas! The
iity of Excitement and Opportunity,
berty Lock &Safe is looking for
xperienced and entry-level lock-
miths. Our team of 55 dedicoted
ecurity Professionals provides the
ervices of CCTV, Access Control,
lordware Installation ond residential
ommercial and safe services in this
ireat city. We are looking for motivat-
:d individuols for our Road Service

v a n

t o

s e s s a

)epartment and our Front Counter
)epartment. Top pay for peok per-
ormers. If you have the skills, we

the work. Benefits include paidl a v e

'ocations, generous commission plan,
nedical and dental insurance. We

RETIREMENT/COMPANY
EXPANSION

Maziuk Wholesale Distributors, head¬
quartered in Syracuse, NY has pur¬
chased the assets of J- Nathan
Hardwore specialties in Rochester, NY
and will begin business operations
immediately in the former J. Nathan
building at 161 Comfort St.,
Rochester, NY. After 27 successful
years in business, Jim and Toni Bono,
owners of J. Nathan Hardware
Specialties have decided to retire. Tom
Enders, a15 year veteran of J.
Nathan Hardware has joined the
Moziuk team in Rochester. Maziuk
Wholesale has been adistributor of
mechanical and electronic security
hardwore since 1943, with amain
office in Syracuse and branch office
in Buffalo. 585-325-3330
www.maz iuk . com

provide the company van, you supply
tools. We have regulor manufac-, ^ o u r

urer's in-house training seminors and
3n excellent support staff to help you
oe all you can be. If you are an
apprentice, our company con hone
/our skills and turn you into asuper-
star in minimal time! All we require
from you is ombition and drive.
Applicants must possess agood driv¬
ing record, be people oriented, have
aneat appearance and pass aback¬
ground check. Call todoy 702-871-
KEYS, ext 2224 for more information
on this exciting opportunity. Email
your resume to jame5@libertylock.com
or fax to 702-876-5470.

n e s s

o r

EMPLOYMENT OPPORTUNITY

Experienced Service Technician sought
in established company in Central
Illinois. Must have good driving
record, positive work habits and be
neot in appearance. Our company
offers acompetitive salary with an
excellent benefit package -many
EXTRAS. Mail or fax resume to Denny
at: Dave &Harry Locksmiths, Inc.
116 E. University Ave..
Chompaign, IL 61820.
Phone: 217-352-5034.
Fax: 217-352-3505

WORK WITH US

My name is George Klein. Iam o3rd
generation locksmith and became
owner of John Koons Locksmiths in
1979. The following employees and
the yeor in which they started working
with me at Koons Locksmiths:
Gino 1979, Beth 1979, Jim 1986,
David 1986, Steve 1993, Kirk 1993,
Don 1995, lew 2002, Lew Jr. 2003,
Mork 2003, Josh 2005, Scott 2005,
Mike 2005, Kevin 2006, Jeff 2006,
Alison 2006, If you are on experi¬
enced locksmith and want to join us
working inside one of our shops or
work outside services, please call
1-800-282-8458 or fax aresume to

239-939-5869. John Koons
Locksmiths/Fort Myers, Florida.

EXPERIENCED LOCKSMITH
NEEDED

Experienced commercial locksmith
needed for Sacramento, California
bosed locksmith and security compo-

No automotive work and limited
residential. Knowledge in all phases
of commercial locksmithing, including,
but not limited to, master key systems,
repair/install/service panic hardware
door closers, locksets, office furniture.
Safes, occess control. CCTV and
other security/lock related experience
aplus.
Medicol/Dental/Vision/Chiropractic
benefits -t-401K. Salary depends on

between $12-$20 hour.
Call 916-569-1640, fax resume to
916-569-1637 o r
email: sara@lockworks.us

n y.

LOCKSMITH NEEDED

ARaleigh, NC company with over 35
years of service is looking for an
experienced teom player in all aspects
of locksmithing: commercial, residen¬
tial and automotive. Must have avalid
NC locksmith license. We have med¬
ical, dental and life insurance with
paid vacation and holidays. Salary
based on experience. For more infor¬
mation, please call 919-231-8017,
ext. 425

e x p e r i e n c e
EMPLOYMENT

San Diego Locksmith and Access
Control Company has openings for
Locksmiths and Access Control Techs!
Grah Safe and Lock is afull service

security company that does primarily

3 4
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QualificaJions: HS Diploma, GED or
equivalent +5 years related commer¬
cial, residential ond/or automotive
locksmith experience. Currently have
or ability to secure valid Illinois
Locksmith License, ability to be bond¬
ed ond possess avalid IL Drivers
License. Ability to lift up to 50 lbs.
Guaranteed Salary plus Commission
opportunity, guoronteed salary com¬
miserate with experience. Van and
equipment provided. To apply email:
LakeCountylL@popalock.com or
ca l l 847-917-5625.

LOCKSMITH BUSINESS FOR SALE

Established 12 years in ideal Coastal
Community between Santa Barbara
and Los Angeles. Great retail location
and 3vans, lots of top locksmith
equipment. Stable income over
$100,000 per year. Over $150,000
in equipment and inventory. Financing
and training available. Coll Broker,
Ken at 805-658-0166.

SPECIAL PRICING ON KWIKSET
&SCHLAGEI

While supplies last on the following;
Kwikset 242TxUS3 -$30.00 each.
690Tx5 -$15.00 each. 665x5 -
$12.00 each. 400x5 -$7.00 each.
341x3 Screen door lock -$7.00
each. Schlage B162x626 -$16.00
each. All FOB in Michigan. Call
Cheryl: A-1 Brown Locksmiths
2 6 9 - 9 8 3 - 0 5 6 9

dentiol and automotive locksmith

duties. Uses machinery, tools, and
computer software in the performance
of duties. Duties include: master key¬
ing, record keeping, installotion and
repair, rekey, programming, ond
decoding of mechonical and electron¬
ic locks, cut by code, issue and return
keys, hove an awareness of all appli¬
cable codes; promote asafe working
environment ond practices. Performs
other duties as needed. Qualifications:
HS Diploma, GED, or equivolent *2
yrs related commercial, residential
and/or automotive locksmith experi¬
ence. Currently have, or obility to
secure, valid Illinois Locksmith license,
ability to be bonded and possess a
valid IL Drivers License. Ability to lift
up to 50 lbs. Guaranteed Salory plus
Commission opportunity. Von and
equipment provided.
To apply, email:
LakeCountrylL@popalock.com,
or cal l 847-917-5625.

BUSINESS FOR SALE

In beautiful North East Wisconsin. A
complete line one-person locksmith
shop. Well established. Includes inven¬
tory, machines, tools, many commer¬
cial and governmental accounts.
Doing business since 1986, 13 years
in same location. Building sold sepa¬
rately to buyer of business only. Has 2
rentals up, one down, plus lock shop
or you may rent existing location
directly from seller. 35 miles from
Green Bay in Shawano Wisconsin.
Located on the Wolf River and
Shawano Lake. Fishing, Hunting, year
round sports. Retiring due to health.
For details call between 6:30 am and

5:30 pm. Monday-Friday and 6:30
am and noon Saturday and Sunday.
Ask for Jim 715-526-91 17.

FOR SALE

Framon II Code machine, including
spacing blocks, Framon code book
ond ossorfed cutters. Curtis #15 clip¬
per with 20 depth cluster assemblies,
30 carriages and 28 depth gouges. 1
Keedex mini vats interrogator. 1set
Ford 10 cut tryout keys. 1GM keying
kit #702767. 1GM 10 cut dash kit

#PS3. 2used 400 hook key cabinets.
Approximately 3000 assorted automo¬
tive key blanks and 30 assorted vats
blanks. Some vorious odds and ends,
ignition switches, etc. Asking $2700.
Call Al ot 407-761-7426. Alternate #
732-841-6562. Please leave message
if no answer.

WA N T E D TO B U Y / S E L L

WA N T E D

Best Capping machine. Prefer in nice
used condition or easy repairable.
Also used Best 1C cores, any keyway,
prefer lOO's. Please call Randy
(909) 795-2320.

WA N T E D

Blue Punch Key code machine in any
keyway, prefer NOT working and
inexpensive price. Please call Randy
(909) 795-2320.

FOR SALE

NGS programmer -$1500.
Call 601-624-8185 or email,
safecrackerl 5@ool.com

BUSINESS FOR SALE

Own abusiness in the beoutiful Finger
Lakes region of upstate New York.
Affordable housing, good schools, low
cost of living and great year round
outdoor recreation. 8year old well
established and grown mobile busi¬
ness. 70% commercial with excellent

reputation in large service area. 1998
Ford 3/4 ton von is afirst class shop
on wheels. Details and pictures avail¬
able by email. Approx, value of von
and tools -$15,000. Fresh inventory
(no junk) valued at $28,000 whole¬
sale. Annual gross averages around
$100,000/year. Sale price
$110,000. Coll 607-739-5171
lockdoc@slny.rr.com

LOCKSMITH:

Seeking highly successful locksmith
business expanding to Lake ond
McHenry Counties, Illinois, is search¬
ing for alicensed locksmith.
Responsibilities: Market locksmith serv¬
ices to new commercial, residential
and automotive accounts. Ability to
troubleshoot/perform commercial, resi-

FOR SALE

1Used ILCO 024 Semi-Automatic key
machine -$250.00. 1used HPC
Troce AKey Model 6666 Automatic
key machine ●$250.00. All prices
plus shipping. Coll 313-881-0280 or
email: easlsidelock@sbcglobal.net

FOR SALE

ALOA member is selling the below list¬
ed equipment at well below cost.
Member is retiring from automotive
locksmithing industry ond focusing
only on commercial and residential
work. TKO Transponder Programming.
This tool includes all current software.
Framon Sidewinder -NEW. Fromon

#2 Code Cutter -NEW; never used.
Brovo Duplicating Machine -NEW;
never used. Transponder Keys for
Ford, GM, Honda, Toyota, Chrysler
plus many boxes of blanks. Many
more items included in sale -too
numerous to list. Please coll for detoil

description of other equipment ond
tools. All original packaging ond sell¬
er has gone to great lengths to insure
safe arrival of oil items to buyer.
Shipping costs to be paid by seller.
$6000 asking price ●initial cost
$11,000. Musselwhite Locksmith.
9 5 1 - 5 3 7 - 4 7 7 9

o r

Using ageneral purpose
lubricant? Be prolessioni l l

Use aspecially formulated
lubricant for the Locksmith
and Safe Technician trade.
You and your customers will
be well pleased. Guaranteed!

O A B T S AT k
● < u Q ( o a . I * -

INVENTORY REDUCTION

New old stock inventory of Best ond
Medeco. Also 3each Russwin
Deadbolts, and 16 each Corbin
Locksets. Contact Mitch Miller for list.
Email; mitchellm@gci.net
Fax; 907-488-6341

U M I C A N r
- C t i . l M -

SECURITY SHOW AND
EDUCATIONAL CONFERENCE

Jovan Security Distributors 11th
Annual Security Show and
Educational Conference will be

September 28-30, 2007. 2350
Midland Avenue, Toronto, ON MIS
1P8. For more information please coll
Larry ot 416-288-6306

BUSINESS FOR SALE

Mom and Pop locksmith and Screen
Business for sale in Golden Valley,
Arizona. Located between Kingman,
AZ and Laughlin, NV in fast growing
Mohave County. Heolth is our reason
for selling, Dodge Ram Van and
Business have more than $75,000 in
equipment ond inventory, All is includ¬
ed in the asking price of $40,000.
We con be reoched at 928-565-2294

$48*' +shipping per case.
12 -11 oz. cans per case minimum order.

Order via phone or fax. Credit cards accepted.
Net 30 W.A.C. or send check with order.

Coast Safe &Lock Co., Inc.
PO. Box 66257 ●Mobile, AL 36606

(251) 479-5264 ●Fax (251) 471-6967

, b y l i n a
to* E o s h o d
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a s s o c i a t e
m e m b e r sV

FramQn Manufacturing
Compony Inc.
Phone; 989-354.5623
Fox: 989-354-4238
vAw.fromon .com

G - U H a r d w a r e I n c .
Phone; 757-877-9020
Fox; 757.877-9720
www.g-u.com

HPC, Inc.
Phone; 847-671-6280
Fox; 847-671-6343
WWW hpcwor1d.com

H Y- K O P r o d u c t s C o .
Phone; 330-467-7446
Fox: 330467-7442

Hammerhead Industries, Inc.
Phone: 805-658-9922
Fox: 805-658-8833
WWW georkeeper.com

Ingersoll Rand Security
Technologies
Phone: 317-810-3801
Fox; 317-805-5779
www.schlogelock.com

Jackson Corporation
Phone: 323-269-8111
Fox: 800-8886855
WWW.jocksonexit.com
Jet Hardware Mfg., Co.
Phone: 718-257-9600
Fox; 718-257-0973

www.jetkeys-com
KABA ILCO Corp .
Phone; 252-446-3321
Fox: 2524464702
www.kobo- i lco.com

KEY-BAK/West Coast Chain Mfg.
Phone; 909-923-7800
Fox: 909-923-0024
WWW keybok.com
Kenston Lock Compony
Phone: 516-576-9090x315
Fox ; 516 -5760100
www.kenston.com

Keri Systems Inc.
Phone: 408-435-8400
Fox: 408435-7163
www.kerisys.com

Kustom Key Inc.
Phone: 800-537-5397
Fox: 800-235-4728
www.kusiomkey.com

LAB Security
Phone: 800-243-8242
Fox: 860-583-7838
www.1obpins.com

La Gard Inc.
Phone: 310-325-5670
Fox: 310-325-5615
WWW logord.com
LockPicks.Com/Brockhage Tools
Phone: 408437-0505
Fox: 408-516-9642

American Security Products
Phone: 909685-9680x2013
Fox: 909685-9685
w w w . o m s e c u s o . c o m

B W D L o c k c r a H
Phone; 973-728-3707
Fox; 973-728-3731
WWW, bwdoulomo1ive.com

Bioncht USA, Inc .
Phone; 800-891-2118
Fox; 216-803-0202
www.bionchi 1770usa .com

Buddy Products
Phone: 312-7336400
Fox: 312-733-8356

buddy producis-com
CCL Security Products
Phone: 800-733-8588
Fox; 847-537-1800
www.cclsecurity.com

CompX Security Products
Phone; 864-2976655
Fox: 864-297-9987
www.compx.com

D&D Technologies (USA), Inc.
Phone: 714677-1300x292
Fox: 714677-1299
www.ddlechglobol.com

DETEX Corp.
Phone: B0a729-3839
F o x : 8 3 0 6 2 0 6 7 11
www.detex.com

Don-Jo Manufocturing, Inc.
Phone: 978422-3377
Fox: 978-422-3467
www.don-jo.com

Door Controls International
Phone; 800-742-3634
Fox: 800-742-0410
www.doorcontrols.com

D o o r J a m b A r m o r
Phone: 201490-5381
Fox : 201490-5389
www.djaimor.com

Doorking Inc.
Phone: 800-826-7493
Fox : 310641-1586
www.doorking.com

Dormo Architectual Hardware
Phone:717-336-3881
Fax :717 -336 -2106
www.cforma-uso.com

DynaLock Corp
P h o n e : 8 6 0 5 8 2 4 7 6 1
Fax : 860585-0338
www.dynalock.com
E-Lock USA
Phone: 434-589-5913
Fax; 434-589-3738
www.elock-uso .com

FireKing Security Group
Phone; 800457-2424
F a x : 8 0 0 8 9 6 6 6 0 6
www.Fireking.com

Streetwise Security Products
Phone: 252-8305577
Fax: 252-8305542

The Locksmith Store Inc.
Phone; 847-364-511 1
Fax; 847-364-5125
www.locksmithstore.com

The Ultimate Distribution Compa-

Instant Hardware Delivery, Inc
Phone; 800355-1107

ADEL Fingerprint Technology, LLC Fox: 800663-8518
Phone; 909-595-1222
Fax: 909-595-1667

Accredited Lock Supply Co.
Phone; 800652-2835
Fax; 201-865-2435
www.aeclock.com

American Auto Lock.Com
Phone: 717-3926333
Fax: 717-581-8353
www.americonautolock.com

Boyle &Chose Inc.
Phone: 800-325-2530
Fox: 800-205-3500
www.boyleandchase.com

Clark Security Products
Phone: 858-9746740
Fax ; 858 -9746720
www.clorksecurily.com

Cook’s Building Specialties
Phone; 505-883-5701
Fox: 505-883-5704

Dire's Lock &Key Company
Phone: 303-294-0176
Fax: 303-2940198

Direct Security Supply, Inc.
Phone: 80a252-5757
Fox : 800452-8600

Doyle Security Products
Phone: 800^3336953
Fox: 612-521-0166
www.doylesecurity.com

Dugmore and Duncan, Inc.
Phone: 888-3846673
Fox: 888-329-3846

E. L. Reinhardt Co., Inc.
Phone: 800828-1311
Fox : 651481-0166
www.el re inhordt .com

Ewert Wholesale Hordwore
Phone: 800451-0200
Fox; 708-597-0881

Foley-Belsow Company
Phone: 800621-3452
Fox: 816483-5010
www.Foley-belsow.com

Fr ied B ro the rs Inc .
Phone: 800-523-2924
Fox: 215-592-1255
WWW. Fbi security.com

H.L. Floke Co.
Phone: 000-2314105
Fox: 713-926-3399
www.h1Floke.com

H a n s J o h n s e n C o m p a n y
Phone: 214679-1550
Fax: 214-879-1530
www.hjc.com

Hardware Agencies, Ltd.
Phone; 416462-1921
Fox; 416462-1922
WWW.hardwareogencies.com

IDN Incorporated
Phone : 817421-5470
Fox: 817-421-5468
www. idn- inc.com

D i s t r i b u t o r

Intermountoin Lock &Security
Photse; 800453-5386
Fox: 801485-7205
www.imlss.com

International Electronics, Inc
Phone: 800-343-9502
Fox: 617-8214443

Jovan Distributors, Inc
Phone: 416-2886306
Fox: 416-752-8371
www.jovonlock.com
L V S a l e s I n c
P h o n e : 3 2 3 6 6 1 4 7 4 6
Fox ; 323661-1314
www.lvsoles.com

L o c k m a s t e r s , I n c .
Phone : 8596856041
Fox ; 859685-7093
www.lockmosters.com

L o c k s C o m p a n y
Phone; 800-288-0801
Fox : 305 -9496619

Locksmith Ledger International
Phone; 847454-2700
Fox: 847454-2759
www.l1edger.com

McDonald Dash Locksmith Sup-

n y
Phone: 254-681-2277
Fox : 254 -9534933
www.ultimatelocksales.com

Ti m e m a s t e r I n c .
Phone:859-259-1878
Fox: 859-255-0298
w w w . t i m e - m a s t e f . c o m

Top Notch Distributors, Inc
Phone: 800-2334210
F a x : 8 0 0 8 5 4 4 1 4 6
www.topnolch.bz
Turn 10 Wholesale
Phone: 800-848-9790
Fox: 800391-4553

U.5. Lock Corp.
Phone: 800925-5000
Fox: 800336-5625
www.u slock.com

W W W .

M a n u f a c t u r e r

A&BSafe Corpora t ion
Phone: 800253-1267
Fax; 856863-1208
www.Q-bsoFecorp.com
A B U S K G
Phone; 492-335634151
Fox: 233-5634130
www.abus.com

ABUS Lock Company
Phone: 800352-2287
Fax: 602-516-9934
www.abus.com

Access Security Products Ltd.
Phone: 905637-7874
Fox; 905-337-7873
www.occe5S-soFe.com

Adorns Rite Mfg Company
Phone; 8008726267
Fax ; 800232-7329
vvww.odomsri1e.com

A d r i o n S t e e l C o m p o n y
Phone; 600677-2726
Fax; 517-2656834
www.adrion8leel.com

Advanced Diognostics USA Inc
Phone: 650-876-2020
Fox: 6508762022
www.outokeys.com

Alarm Controls Corporation
Phone: 631-5864220
Fox : 631 -5866500
www.alarmconlrols.com

All Five Tool Company, Inc.
Phone: 860583-1691
F o x : 8 6 0 5 8 3 4 5 1 6
www.a l l5 too l .com

ply
Phone: 800238-7541
F a x : 9 0 1 6 6 6 0 0 0 5
www.mcdonalddash .com

M o n a c o L o c k C o .
Phone; 8005266094
Fox: 800-845-5625
www.monacolock.com

NL5 Lock Supply Dbo
Nevada Lock Supply
Phone: 702-737-0500
Fox: 702-737-7134

Omaha Wholesale Hardware
Phone: 800238-4566
Fox ; 402444-1664
www.omohowh.com

Phoenix Safe Internotionol LLC
Phone; 765483-0954
Fox ; 765483-0962

www.phoenixsaFeusa.com
Positive Identity Solutions
Phone: 704663-1175
F o x : 7 0 4 6 6 0 1 3 0 1
www.pids-uso.com

Security Distributors Inc
P h o n e : 8 0 0 3 3 3 6 9 5 3
Fax; 612-524-0166

Security House
Phone: 905669-5300
F o x ; 9 0 5 6 6 0 6 3 1 3
www.securityhouse1ock.com

Southern Lock and Supply Co.
Phone: 727-541-5536
Fox: 727-544-8278
www.southernlock.com

Stone &Berg Wholesale
P h o n e ; 8 0 0 2 2 6 7 4 0 5
Fox : 800 -5356625

K e y n o t e s * J u n e 2 C K D 7i
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free Richard Petty Riding Experience© Ride-A-
Long. Experience real life racing thrills by rid¬
ing shotgun in a2-seat stock car driven by pro¬
fessional instructor for asimulated 3-lap

at speeds exceedingNASCAR qualifying run
150 MPH! Also at the booth, we'll have infor¬
mation on all bills, and legislation in your state
PLUS our "Locksmith Lobbying for Licensing: A
Guide for Influencing your State Legislature and

FREE Convention merchandise for
Legislative Action Network Council ($100+

donation) members.

G o v e r n o r.

o u r

Saturday, July 28, 2007
3pm to 4:30pm
STATE OF THE STATES ROUNDTABLE

forum for ALOA

NUMEROUS LEGISLATIVE ACTIVITIES
WILL KEEP YOU INFORMED AT CON¬
VENTION!!! T h i s m e e t i n g i s d e s i g n e d
Find out the latest happening in your state capi-chapters and local/state regional locksmith
tol. Learn about ALOA's efforts against "phonyassociations to share information about the
locksmiths". Come to the "State of the States st̂ te of locksmithing in their region. It's a
Roundtable". This is just some of what you candynamic way to share ideas. Primarily for the
expect this year from the Legislative Department Chairman, President and Legislative representa-
at the ALOA 2007 Convention and Security |jye each organization, all locksmiths are
Expo in Charlotte, North Carolina. Here areencouraged to participate. This is the perfect
the highlights; opportunity to learn about what sgoing on in

the industry across the nation.

a s a

Friday, July 27 thru Sunday
July 29, 2007
Noon to Spm {Noon to 4pm Sunday)
LEGISLATIVE BOOTH AT SECURITY EXPO
This year, 20 lucky people who stop by the
Legislative Booth and sign up for the Legislative
Action Network will have achance to win a

- 3 8
Keynotes ●June 2007J



'■EGILSATIVE ACTION NETWORK COUNCIL MEMBERS'
dords°ofI?profesiTttoughrS^* e s t o n -say in how our industry will be -- Process ymo mg sure that locksmiths have the finalr u n .

Kevin E. Ahrens CRL
Robert J. Akin Jr
Eugene Anderson RL, CPP, AHC
Robert A. Arthur RL
Lorry H. Bachman CML
Ryan L. Badeoux
Dana L, Barnum CML
Lawrence I. Barrett Sr, RL
Lawrence I. Barrett Jr
Robert Barton
John S. Becker Sr
Mark E. Blum CML, CPS
Rolando Bouza
Donald L. Brown CML
Adrian D. Busse CPL, CPS
Elliott Paul Connor CML
John H. Cosby CPL
Olen Cothron CRL
Paul Davis
Michael T. Day CPL
Mark Dorn

Mike D. Dunkerley CPL
Richard L, Dyer CPL, CPS
Joe Earley
R. Terry Earll CML
Alfred W. Evans
Ronald G. Ferrill
Glen W. Fessenden CML
Michael Festo CRL
Patrick A. Filholm CPL

Michael L. Finn CML
Dan Floeck

Vincent L. Formon CML, CPS
Charles J. Gladd CML, CPS
Daniel M. Graffeo CRL, CMST
John j. Greenan CML, CPS
Grant H. Grein CRL
Kenneth A. Griffin CML, CPS
Lee Griggs
Eugene Gyure CRL
Neil A. Harding
Jim D. Hamden CRL
Paul W. Hawk CRL, CPS
Lucian Lee Hayden
Philip J. Heath
Scott L. Henke CPL, CPS
Edward J. Henning CPL
Claude A. Hensley
Jim W. Hetchler
Andy Hilverda
Edward A. Hite CML
John A. Ilk CRL, CPS
Howard H. Johnsen
Thomas R. Johnston
Martin J. Jordan RL
Joseph S. Kasenchak
David A. Keenan CRL
Danny R. Knight CRL
Karl R. Kretsch CRL
Richard A. Labbe

Clifford D. Lipscomb CML, CPS
Henry R. Lucier
Jack C. Magee III
William L. Mandlebaum CPL
Karen Maples
Michael Marmo
Julie McCluney CRL
William J. McElheney CML
Thomas B. McKinney
Dennis D. McLeod
Barry L. McMenimon CPL
Christopher L. Melton CPL
Jerry L. Miller
Jimmy L. Mowry CML
John W. Murphy CRL
Autley Musselwhite
Bruce S. Nemec CML
Sean Olden
Tom W. Olson
Kevin R. O'Toole
Joseph H. Peek
John H. Perron RL
Richard R. Peterkin CPL
Joe Pielech CRL, CPS
Don F. Ponder CRL
John R. Presti Sr
James P. Pritchett CPL
Gordon R. Racine CML
Daniel J. Rackliffe CML

Richard D, Rebori
Richard J. Reichert CRL
Jon Rickard
Gerold G. Roraback
Donald E. Rule CML
Frank A. Schlesser
Arthur M. Shoob Jr, CML
Larry E. Smith CPL
Lawrence F. Smith Jr, CML
David P. Snyder Sr
Marian M. Swann CRL
Thomas W. Tate CRL
David D. Taylor CRL
Walter F. Taylor
Jim Thomas

Rodney E. Thompson CML
John E. Trone Jr, CPL
Thomas G. Vandersteen CML, CPS
Marion J. Walters CRL
Paul A. Wesoly RL
James J. White
Eric H. Wilderson
Roger G. Williams CRL
John H. Williamson CRL
James M. Young
William L. Young CML, CPS
Glenn Younger
Mehdi Zohedi CRL
Kothy A. Zaniolo CML

Become aLegislative Action Network Council Member TODAY!
If you contribute $100 or more to the Legislative Action Fund you become amember of thegious Legislative Action Network (LAN) Council. To learn ^^ ^ presti-

more, go to; www.oloa.org/legislation

Lectr^^Truck The Lectro-Truck will make it easier for you to break
back aload, climb and descend steps, and even
load onto your truck or trailer!

r w

S T A I R C L I M B I N G S Y S T F M

Save on damage costs.
Save on injury costs.
Save on labor costs.

The bottom line: You save money!!

The Lectro-Truck makes this all possible -all while
having a1500 #capacity!! Call us today to find out
what you have been missing.

Visit us online at:

www.lectrotruck.com
...or call us today at:

800-619-0625
\

3 9
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Punch SARGENT blanks
to factory specifications.IN-STOCK...MORE SAFES

f r o m a & b

PIjODUCI- safeCORP. FREE Freight Program
(30 States}

B P 2 0 1 - S G T
● i J iAMSBC FireKing

Qardall hayman
MEILINK y/CTOn

A & B C h e s t
Model WS-0

Equipped with
dual key,

combination or
electronic locking

slot optionol

p■ < ▶ '

\
Chip Tray

w

Available Exclusively from:
Locksmithing, Uni. LLC

302-575-0993
www.sargentpunch.com

TURn lOA&BSAFE CORPORATION
114 S. Deisea Drive, Suite 3
Glassboro, NJ 08028-6237

Fax 856-863-1208

WHOLESALE SERVICE

800-848-9790856-863-1186

REPAIR N . ) 3 ;

You need it When?tAG

How about now!? :-)
4

☆ r

241ClearStar
%efXorkO S S !>>

CLAIIVl CHECK
YOUR FIRM NAME HERE

M e n S M M
VOURTOWN STATE A#©

P * i a n e 1 3 M 9 C 7 Another Special
Value-added Benefit to your

ALOA Membership!
Click here ,

"f
16

: : vP r o f e s s i o n a l B u s i n e s s P r o d u c t s
Ta g s
Key Fobs
M a g n e t s
L a b e l s

www.clearstar.com /ALOA
Cal l fo r a f ree

brochure and samples
1-800-355-6322
www.pbp2000.com

I n v o i c e s
C h e c k s
B u s i n e s s
C a r d s

^ 4 0
K e y n o t e s ● J u n e 2 0 0 7
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Since 1912
The Locksmith Supplier 800-231-4105

BUMP

luEB Iuiuon I1PUMH6 BINFINt
Bumping has become ahot topic in the news lately
and your customers might have questions for

Let HL Flake’s “Bump Key” Postcards
help educate your customers!

you...

1 1

F
R B
0 A
N C
T K

RECEIVE 100 POSTCARDS FREEVyiTH YOUR NEXT $25TO?DER
MENTION COUPON CODE “BUMP100” WITH YOUR SALES REP*LIMIT .ONE FREE SET PER CUST^VIER

Full color postcards are ideal for mailing to your customersleaving on your shop counter, or handing out on service calls.
Additional postcards available @avery LOW price!

Call for details 800-231-4105

fefhiisito-®®!"



your own career
in Locksmithing
Leam to be alocksmith at our conveniently
scheduled hands-on morning program. Classes

given from 7:30 am -12:30 pm. Over nine
months you will leam to service, install and
bypass awide variety of locking devices including

residential, commercial and automotive locks. Master keying, electronic
access, and safe manipulation round out acurriculum which is updated
annually to incorporate the latest industry advancements. September and
February admissions.

% a r e

Other full-time courses offered are ●Bookbinding ●Cabinet Furniture
Making ●Carpentry ●Preservation Carpentry ●Jewelry Making &Repair
●Piano Technology ●Violin Making &Repair

Financial aid is available for qualified students.
Accredited member ACCSCT. Non-accredited

orkshops 1week to 3months also offered.w

●BENNET STREET'SCHOOLN O R
AN EDUCATION IN CRAFTSMANSHIP

39 North Bennet St. ●Boston, MA 02113 ●(617) 227-0155
www.nbss.org
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H o w C a n
aSimple Little Box
Del iver So Much?

The DKS 1838 i s a two -doo r con t ro l l e r t ha t i s
much more than tha t .

For starters, it easily expands to control up to
16 doors. Reporting capabilities are included,
which makes the DKS 1838 idea l fo r smal l

businesses, office buildings, factories,
^ ' 5 ●- yindustrial sites, apartment complexes.

/ ■condominiums, gated communities...
A n d m o r e : - v ;
*elevator option to control 4elevators

serving up to 64 floors each, with
floo r access res t r i c t i ons bu i l t - i n

●anti-pass back for complete control
into, and out of, secured areas

*live transactions -view activity
in real time on your computer

■8 3 8 M u l t i - d o o r
C o n t r o l l e r

Designing and Manufacturing afull line of product since 1948
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Smar t C lone
For All Cloneable
Keys... Including
Ford, Infiniti &
Toyota

Smar t C lone
Key Blanks

I

gL a r g e s t
Selection of H o t g e - N

Groovy Keys... 0 A « 1 W f

Anywhere
A u t o m o t i v e
Transponder
Keys

t

Displays
and Key
A s s o r t m e n t s

W R 5 - B 4 9 -

S C 9 - A R 1 -

K W 1 * -
2 5 0 B i n

P a c k s

K W U - ~

W 0

●Master Keying
a n d F i n e
Duplication

View Our Complete Line
of Professional Locksmith Hardware at...

w w w. i e t k e y s . c o m
J e t A B C K E Y

E x c l u s i v e s U S A
5 S 5 - 1 2 1 2

VU n i B o w
N e u t e r B o w

Personal Line

( y

● U S O V A
t I L L I N O I S
\

rH A . I K E Y k L O C K
M H R 8 B I V K X

a i 2 . s u - 1 2 3 4

D U P L I C A T I O N

J E T H A R D800 HinsrialL ware manufacturing CORP



Ufor Jamb Armor© Stop Giving Away Your Profits!

Shattered̂ ]̂̂ ^ Fixed
Save Time, Make Money
Repairing abroken doorjamb
used to take hours. Now

in less than an hour, you can
fix broken jambs and help
prevent repeat offenses. Stop
giving good business away to
your carpenter.

Protect ion
Where it’s

Needed Most
^Hinge Shield Your Customers Need This

Current security products only alert
homeowners that they have already
been violated.

Your customers will actually be able to
sleep secure the night after abreak-in.
Helps eliminate tenant initiated damage
and secures vacant units for landlords.

This Wiii Change Your Business

le Hinge Shields fit around the existing
3or hinges and help prevent hinges from
3ing kicked in Aunique system that

reinforces the key strike
points on entry doors
and repairs damage

from previous kick-ins

)Door Shield
le Door Shield reinforces the lock area of

edoor and helps prevent the door from
)litting when kicked. Low profile model
available in colors to match your locks

IJamh Shield *You should make $1,000 on every call
that you answer with this product

●Calling acarpenter to fix shattered
jambs costs you money

●This will help you sell more high-end
deadbolts

he backbone of the system, the Jamb
hield is a48" long sleeve that wraps
round the lock side of the doorjamb,
laking it extremely difficult to kick in.
'he Jamb Shield comes sizes to fit
tandard (5.5") and Universal (5" to 12")
ick spacing. Jamb and hinge shields BBcau88 An Gut Afloid Falsa Security r l I n r r l p * ?i r \ r \ f l A / i ' t - V- t o Im H n K . n
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✓Available in avariety of colors and styles
✓Recognized &Accepted by the TSA
✓Security Window cannot be altered with apaper clip
✓Security Window can only be reset by aperson knowing the combination
✓Zinc Die Cast Body (Not Brittle Plastic)
✓Steel Shackle is virtually unbreakable

Security Window

0 Red Window:
Luggage has been searched.

o Green Window:
Lock Not Opened.

The new SearchAlert Security window changes color from Green to Red when the TSA secured
access device is used to open the lock, or when an unauthorized person has opened the lock
using acounterfeit opening device. Travelers will now know when their SearchAlert Classic locks
have been opened, and whether their bags have been searched by aTSA agent, or violated by an
unknown person, protected ty U.S. patents 6,877,345 and 7,007,521. The Design of the Lock is aRegistered Trademark* of The Eastern Company.

The ifoî  can TrmT for Travel safeTij. secarift.f &( accotmfahiUTif.

Security Products ADivision of The Eastern Company AProud Union Company. (S.E.I.U.)
301 West Hintz Rood |Wheeling, IL 60090 |Telephone: 800.733.8588 |Fax: 847.537.1881
w w w. c c i s e t u r i t y. c o m

TRAVEL SENTRY*
A P P R O V E D



a s s o c i a t e
m e m b e r s

Lucky Line Products, Inc.
Phone: 858-549^699
Fox: 858-549-0949
www.luckyline.cofn

M.A.G. Manufacturing
Phone: 714-891-5100
Fax: 714-892-6845

www.magmonuloclufing.com
MPT industries, Inc.
Phone: 973-989-9220
Fax: 973-989-9234
www.mplindus1fies.com

MUL-T-LOCK USA, Inc.
Phone: 800-562-3511
Fox: 973-778-4007
www.mul-t-lockusa.com

Major Mfg, Inc.
Phone: 714-772-5202
Fox; 714-772-2302
www.mojormfg.com

Maxcess Card Systems Ltd
Phone: 800-713-4823
Fox: 65CW92-9410
www.maxcess<ord.com

Medeco Security Locks
Phone : 540-38a5000
Fax: 540-380-5010
www.medeco.com

M i l - C o m m P r o d u c t s C o I n c
Phone: 201-935-8561
Fox: 201-935-6059

Poeific Lock Company
Phone: 888-562-5565
Fox ; 818^78-6600
www.poclock.com
Promet Sa fe Inc .
Phone: 860-436-6246
Fox : 860436-6876
www.piomel-sole.com

Protex Safe Co., LLC
Phone: 818-610-8030
Fox; 818-610-8004
www.protexsale.com

ROFU International Corp.
Phone: 253-922-1828
Fax: 253-84a7272
www.ro fu .com

R u t h e r f o r d C o n t r o l s I n t ' l C o .
Phone: 519^521-7651
F a x : 5 1 9 - 6 2 1 - 7 9 3 9
www.futherfordconrrols.com

STRATTEC Security Corp.
Phone; 414-247-3333
Fox: 414-247.3564
www.oftermarket.strattec.com

Sargent &Greenleaf, Inc.
Phone; 659-885-9411
Fox; 859-885-3063
www.sorgenlondgreenleaf.com

Sargent Manufacturing Co.
Phone: 800-727-5477
Fax: 888-863-5054
www.sorgentlock.com

Schwab Corp.
Phone: 765447-9470
Fox: 765447-8278
vAvw.schwabcorp.com
S e c u r i f o r t I n c
Phone; 819-359-2226
Fax: 819-359.2218
www.secufifor l .com

Securitron Magnalock Corp.
Phone: 775-355-5625
Fox; 775-355-5636
w w w . s o c u r i t r o n . c o m

Security Door Controls
Phone; 805494-0622
Fax: 805494-8861
www.sdcsecurity.com

Security Solutions
Phone: 405-376-1600
Fax: 405-376«B70
www.securitysolutionscisa .com

Select Engineered Systems
Phone: 305-823-5410
Fax; 305-823-5215
wvAv.seleeises.com

To w n s t e e l , I n c .
Phone: 626-858-5080
Fax: 626-858-3393
www.townsieel .com

Cross Country
A u t o m o t i v e S e r v i c e s
Phone: 800-541-2262
Fox: 701-393-0256

vAvw.argosi.com
H R H I n s u r a n c e
Phone: 817462-3630
Fax : 817462-3680
www.hrh.com

Massglass &Door Service
Phone; 888-742-8837
Fax : 805497-2255

vAAv.mossglass.com
R e d H a w k
Phone: 901-332-2911
Fox: 901-332-2878
vAvw.webstersinc.com

S a l e s G e n i e . C o m
Phone : 402-5934500
www.salesgenie.com

The Mechanic Group, Inc.
Phone; 845-735-0700
Fox; 845-735-8383
vAvw.mechonicgroup.com

Trine Access Technology
Phone: 718-829-2332
Fox: 718-829-6405
www.tfineonl ine.com

V i d e x I n c .
Phone; 541-758-0521
Fox: 541-752-5205
vAvw.vidox.com

W I K K I n d u s t r i e s I n c .
Phone: 414421-9490
Fax: 414421-3158
www.w ikk . com

WMW Innovation Company
Phone: 888474-2341
vAvw. sufe-5lrike.com

S e r v i c e

Organizat ion
Allstate Insurance Company
Phone: 847-551-2181
Fax; 847-551-2732
www.allstate.com

C a r d s e r v i c e M o b i l e S o l u t i o n s
Phone: 561-210-8488
F o x : 5 6 1 - 9 5 3 ^ 5 2 6 8

www.cordservicems.com

Don’t miss these great BUSINESS SEMINARS at
the 2007 RLOH Conuention and Security Enpo!

Jim Thomas presents
an 8-hour workshop
Negotiate to Win -the

2 1 R u l e s f o r S u c c e s s f u l

Negotiating” on
Thursday, July 26, 2007
Jim Thomas i s the cho ice o f

U.S. presidents and their staffs for negotiating
coaching and advice. Based in Washington, DC,
J i m i s a w o r l d - r e n o w n e d c o n s u l t a n t t o b i l l i o n - d o l -

lar-plus corporations and an undisputed master of
high-performance negotiating. When Fortune 100
companies demand that their people learn negoti¬
ation skills from only the best, they unhesitatingly
pick Jim, His presentations on negotiating have
been enthusiastically received by tens of thou¬
sands in the United States and abroad.

ALOA 2007 Keynote
address is presented
by Jack Sims: "Most
Marketing Stinks...But
Your Locksmi th
Business can Smel l

Like Money" on Friday,
July 27, 2007. PLUS

"Growing your Locksmith Business into
aBig Brand!" on Saturday, July 28,
2 0 0 7

"In the world of marketing and growing your busi¬
ness, Jack Sims is unique. Me started two brand
leading companies of his own and helped
Polaroid, British Airways, Burger King and General
F o o d s a n d o t h e r s t o b e c o m e m a r k e t l e a d e r s . I f

you want to grow your brand, he is the best in the
b u s i n e s s "

Larry Swerysen -Senior Director of Marketing,
Jarden Consumer Solutions, Global Appliiances.

Tom Egelhoff will be
presenting two half day
workshops:
" H o w G o o d C u s t o m e r

Service Can Hurt You

on Saturday, July 28,
2 0 0 7

H o w t o C r e a t e a S u c c e s s f u l S a l e s

Team and Keep Them Motivated" on
Sunday, July 29, 207
Tom helps small-business owners learn to do their
own advertising and marketing. After 35 years of
making hundreds of business mistakes he decided
i t was t ime to use the educa t ion o f those mis takes
to help others not to make the same ones.

In 1980, Tom joined avideo company that had
four stores. When he left five years later they had
over 40. Eventually the chain was sold to
Blockbuster Video for SI 2million dollars.

6 r i

M
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RLOB Conuention and Security ekpoUse the terms in sour


